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The Two Serpents of the Caduceus 








2nd Serpent: **Its 
desirability, my brother, 
will be earnestly denied 
by every quack, cultist 
and nostrum faker in the 
land!’’ 


1st Serpent: ‘“*Who 
will deny the desirability 
of educational health 
advertising ?’’ 
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HERE the vesicles in- 

flame and deep exca- 
vated ulcers result, Antiphlo- 
gistine is indicated. Applied 
hot, it at once increases leu- 
cocytosis, because it increases 
the superficial circulation by 
detouring the blood through 
the compensatory venous sys- 
tem. 

Next by its hygroscopic 
property it sets up Osmosis, 
whereby the fluid exudate of 
the inflammation is drawn out 
through the porous membrane 
of the skin and absorbed by 
the poultice. 

Simultaneously, by endos- 
motic action, the non-toxic 
antiseptics of eucalyptus, boric 
acid and gaultheria in Anti- 
phlogistine are cleansing the 
affected area. 

The bad arm does not man- 


Vaccination 
complications 
yield to this 


treatment 


ifest until after “the take,” 
so that the antiseptic action of 
Antiphlogistine does not annul 
the efficacy of the vaccine 
virus. 

The use of Antiphlogistine 
is endorsed by Physicians 
everywhere as a most valuable 
aid in all cases of Vaccinal 
ulceration; Impetigo, Glandu- 
lar abscess; Septic infection; 
Erythema; Urticaria, etc. 

A reparative action both 

scientific and rational 

The action of Antiphlogis- 
tine in removing the exudate 
of congestion is both scientific 
and rational. 

Apply like a poultice. Heat 
a sufficient quantity, place in 
centre of a gauze square, cover 
the affected part completely 
with the Antiphlogistine, and 
bind snugly with bandage. 


THE DENVER CHEMICAL MFG. CO., New York 


Laboratories: LONDON, BERLIN, PARIS, SYDNEY, MONTREAL 
FLORENCE, BARCELONA, MEXICO CITY, BUENOS AIRES 
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“Lysol” Disinfectant 


“Just as good” is never 
applied to “Lysol” for 
it is the standard to 
which other germicides 
are compared. 


Pure, Soluble, Uniform, 


Powerful - 


“~~ 


FOR LITERATURE WRITE 
LEHN @& FINK, Inc. Bloomfield, N. F. 


A Division of 


LEHN & FINK PRODUCTS 
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CALCICARB TABLETS, H. W. & D. 


Each tablet contains 10 grains calcium carbonate, U. S. P. 
flavored with oil of cinnamon, 1/40 min. 


EE paper, page 1557, May 14, 1927, “The 

Journal” A.M. A. by Drs. Loevenhart 

and Crandall, for complete data on the value of 

calcium carbonate administered in these tablets 

as an antacid in place of sodium bicarbonate, soda 
mint and similar chemicals. 


Furnished in boxes of 3 tubes of 12 tablets 
each. The tubes are of convenient size for carrying 
a day’s supply of the tablets in the pocket or 
hand-bag. The box, or 36 tablets, should be 
written for on prescriptions. One or two tablets 
may betaken atatime. They may either be held 
in the mouth until they disintegrate or swallowed 
with a small amount of water. 


WRITE US FOR SAMPLE TUBE of TWELVE TABLETS 


and HAVE YOUR DRUGGIST STOCK 
CALCICARB TABLETS 


H. W. & D. brand of calcium carbonate, U. S. P. 
IN A PALATABLE FORM AND A CONVENIENT PACKAGE 


Physicians Prices 


Box 3 tubes 12 each 40 
Bottle 100 tablets 75 
- =o ”* 2.50 
* ie * 4.50 


HYNSON, WESTCOTT & DUNNING 
BALTIMORE, MARYLAND 
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Mass Education Through 
Paid Space 


III - The Ideal 
By Harold S. Stevens 


“Good Teethkeeping.” 

“Water—$10 a Glass.” 

“Treasure dug from a lake.” 

“Your dumb engine wants to speak to you!” 
“An insect with a $200,000,000 appetite.” 
“How fast do you sleep?” 

“It’s only a step from the altar to the 
kitchen.” 

“Husbands and children first.” 

“Those who could best afford to be careless 
seldom are.” 

“A city that is set on an hill cannot be hid.” 























ERE are a few striking advertisement head- 

lines, taken from widely read publications of 
the type of Good Housekeeping, the Saturday Eve- 
ning Post and the Ladies Home Journal. 

Such headlines stand out like verdant islands in 
& monotonous sea of advert’sing. They invite, be- 
cause they are interesting. 


(Turn the Page) 






5. 











Tell “the 
man in the 
street” 





But being interesting, they still lose nothing in 
the way of dignity. Every one of the products which 
these headlines help to advertise is a legitimate, use- 
ful article or service. None of them can afford to 
stoop from the high plane of dignity which they 
have attained. 


To the medical group which sees the wisdom | 


of “mass education through paid space” (and where 
is the group that doesn’t?) these examples offer a 
fair inkling as to the style of advertisement that 
can be dignified without dullness, and sparkling 
without unnecessary ginger. 

The examples, of course, are only headlines. 
And, it may be argued, the headline is only a small 
part of the advertising message, a thing to be con- 
sidered last. But is it only a small part? To some 
minds, the headline of an advertisement is the whole 
advertisement, condensed. It may sound the key- 
note of an entire campaign. 
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Tell “the 
man in the 
street”? fi 





There is some logic, then, in considering head- 
lines first, for if the essence of a campaign, or an 
advertisement, can be condensed into one striking 
headline, it helps to crystallize the rest of the 
message. 

The ideal advertisement in a medical educational 
campaign will probably not have, for its headline, 
the old essay style of caption, such as, “Diphtheria”, 
“Keeping well”, “Your doctor”. These may be dig- 
nified enough, but what chance have they among the 
intensely readable, brightly dramatic, and con- 
vincing messages that greet us from the pages of 
every current periodical? 

With this much accepted, the rest of the ideal 
medical advertisement follows naturally. It, like 
the headline, will be dignified and interesting. And 
it will be optimistic. Instructive and conservative, 
of course, but always optimistic! 


(Turn the Page) 


Tell “‘the 
man in the 
street”’ 
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There will be nothing of the morbid side of 
medicine, nothing scary, nothing unpleasant. The 
message will be sunlit. There will be nothing of 
bitterness against quackery and cultism, for the 
public dearly loves to watch a quarrel. The ideal 
medical advertisement will do its part to overcome 
these evils by telling the true story of medicine, and 
giving the public a chance to use its own judgment. 








Throughout this series on medical 
advertising, one point has been pre- 
sumed, a point so obvious that it 
seems almost unnecessary to mention. 


That is, that under no circumstances 
can advertising by an individual phy- | 
sician, or any sort of self-publicity, | 


be considered ethical. 


OOOOH T 20 





The splendid program of the Metropolitan Life 
Insurance Company stands out as an example of 
optimistic health advertising. The campaign, which 
has been appearing in many large and influential 
publications for several years, has been notably 
unselfish. Not only has the advertising of this com- 
pany helped to cut down the death rate of its own 
policy-holders; it has helped the public in general to 
live longer, happier lives. And throughout the 


campaign, there has been nothing morbid, nothing | 
disagreeable, nothing but optimism. There has been | 
plenty to say about the advantages of longer life, | 
and how to enjoy them, but never a word about the | 


disadvantages of death. 

And now, given an advertisement, who will 
see that it is published? One possibility, considered 
by many to be quite feasible and proper, is to create 
an arganization composed of all the ethical manv- 
facturers who cater to the medical profession, and to 
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let this organization join hands in backing an educa- 
tional advertising campaign, in support of the medi- 
cal profession. 


As a matter of fact, a similar scheme has been 
tried in one or two instances by individual manufac- 
turers, and was met with unanimously favorable 
comment. 





TEU LLM LU LOM 


On this point, MEDICAL ECO- 
NOMICS holds only one position, 
which position is exactly in accord 
with the Code of Ethics. 


Association advertising, however, is 
radically different in purpose and in 
effect from personal publicity, and 
will be promoted by MEDICAL ECO-- 
NOMICS on that basis. 





Morris Fishbein, writing in the advertising 
journal Printers’ Ink, in August, 1926, said: 

“Particularly exemplifying the position which 
modern advertising occupies in promoting sound 
medical science is a series such as that of the W. A. 
Baum Company, Inc., of New York for its blood 
pressure apparatus or of the Simmons Company for 
beds. The Baumanometer obviously is a device 
which cannot be used by anyone except a trained 
physician or technician. Indeed, even when the 
device is properly used, the information that it 
yields is of little or no value without an intense study 
of the condition of the patient. Yet, there are phy- 
sicians not equipped with proper apparatus for 
determining the blood pressure and those who, 
though equipped, do not use the device as often as 
they might. The advertising issued by the Baum 
Company was planned definitely to tell the public 
(Turn the Page) 
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the virtues of this apparatus and to cause the pa- 
tient to call it to the attention of his physician. 

“In this instance, the ancient method of foisting 
a proprietary preparation of little value on the pub- 
lic has been revised for the public good. In the old 
days, manufacturers of secret nostrums would first 
bring them to the attention of the physician, with 
a view to securing the prescription of a number of 
careless or ignorant men. When the patient received 
AQUUAQOE00UULUNENORO0EUUUAAANAELEOUOAEAASETOEUOUUA AALS 

Two articles have preceded this one. Reprints of both 

will be sent upon request. The next issue of MEDICAL 

ECONOMICS will present the fourth of the series—an 

article on THE METHOD. 
WINCH neg 
the product, it was accompanied with numerous 
circulars and letters of testimony which would cause 
the patient to embark at once upon a career of 
enthusiastic self-medication. In the revised process, 
the enlightened patient, informed through advertis. 
ing of advances in medical technic which may not 
have come to the attention of his physician, or which 
may have been overlooked, asks his physician as to 
the desirability of their use in the case which in- 
volves him.” 


OWEVER, such a state of affairs, with a group 

of manufacturers advertising to the public on 

behalf of health and the medical profession, does not 

appear to be immediately practical. Furthermore, 

there is no reason why the medical profession should 
not unite to advertise health on its own behalf. 





It will do so, of course. First by its smaller | 
groups, and later by its single, large one. “Mass | 


education through paid space”—with the space paid 
for frankly by the medical profession—is an ideal 
that is certainly worthy of the profession’s best 
traditions. 

How long. will it be before this ideal itself 
becomes a tradition? 
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of_ country practice — four 

hectic years of driving hither 
and thither about the neighbor- 
ing hills and valleys, of embar- 
rassing collection problems, of 
petty criticism and gossip, and 
all the other griefs too worri- 
some to recall—the upshot of all 
this was that I took a train to 
the city. 

That is the first substantial 
fact to start with. I took a train 
to the city, not knowing exactly 
what I was going to do, or where. 

On the way, I decided that I 
would immediately appropriate 
the moderate sum received by 
selling off the country house, to 
the task of getting, first a secure 
personal footing, and from that, 
a secure professional footing, in 
the city where I might locate. 

I figured this way: I was the 
possessor of a fairly decent per- 
sonality. I was not born to be 
popular, and I was a long way 
from being voted the most hand- 
some man in my graduating class. 
Yet I got along reasonably well 
with other fellows at school, and 


ST TTT TT TTT TTT TTT TTT TTT 


Medigram NO. 20 


Success often hinges 
upon a correct diagnosis 
of one’s own personality. 


‘% HE upshot of my four years 


So TTT ITT TUTITT TLIC TULL. LLL LLL LL 


had seldom found much trouble 
gaining the intimacy of acquaint- 
ances. I had no obvious defects 
in speech or features. I sort of 


reckoned myself an average type, 
one who, by cultivation, might 
become a shade better than 
average. 

Anyhow, I knew one thing. 
That was that I found very little 


I Took a Train to the City 


By an Ex-Country Practitioner 


11 





inspiration in country practice. 
My neighbors who were my pa- 
tients were generally narrow- 
minded, critical, and often sadly 
lacking in the respect I had been 
taught to expect as a physician. 
Being a revered and beloved fam- 
ily physician seemed to be the 
product of a great many years of 
ML 


Medigram NO. ‘21 


Many a country com- 
munity has criticized its 
only physician into a 
mahogany-furnished of- 
_ fice in the city. 
TL 


withstanding gossip and local 
backbiting. I, for one, didn’t 
feel I was equal to a job like 
that. 
I felt I would find more inspir- 
ation in the city, in an atmos- 
phere a little more cultured, a 
little more willing to give the 
young man an “even break”. 
And I figured that it mattered 
little what city I located in. It 
didn’t require any elaborate in- 
vestigation into the number of 
physicians per thousand popula- 
tion. If I invested the little fund 
I had left after selling the coun- 
try house, and invested it pru- 
dently, in getting established in a 
good neighborhood, and socially 
in a good circle, I felt I could 
line up to advantage among the 
other doctors in the community. 
There are always plenty of pa- 
tients ready to try a new doctor. 
Patients are not bound to their 
physicians for life, at least, most 
of them are not. By a show of 
conservative prosperity, I felt I 
could win my quota of patients. 


(Turn the Page) 
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I remembered reading some- 
where, in some handbook of ad- 
vice: “The doctor who has a 
leaning toward hospital work but 
at the same time wants general 
—— must choose a general 

ospital; perhaps the city hospi- 
tal of a large city or the only 
hospital in a small city, although 
in the latter case he must usually 
combine with the hospital work 
his private practice.” 


DECIDED I wouldn’t mix with 

the politics of general hospi- 
tals. I would have the kind of 
patients who could go to a pri- 
vate hospital, where I would be 
above politics, where I could, to 
put it frankly, high-hat my way 
into success. 

And to get that kind of pa- 
tients, I would, I knew, have to 
spend some money. Well, I spent 
it. 

I took my young family to the 
most well-to-do suburb of the 
city I selected, and rented a home 
that was, really, above my means. 
We purchased some real clothes. 
We soon found our way into the 
local country club, and in our 
social contacts, we discussed 
everything but medicine. 

I rented a small, but luxurious, 
office downtown. I became known 
as a good sort of fellow, and 
patients drifted in, well-to-do pa- 
tients. I concentrated on them, 
cultivated their confidence, spent 
plenty of time listening to their 
troubles, drawing them out. I 
kept my self-respect as regards 
ethics and the law was concerned, 
but that did not deter me from 
making my patients feel per- 
fectly at ease with me. 

Sooner than I expected, I be- 
gan to meet expenses with the 
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money my higher fees brought 
in. I charged a fairly high scale 
of fees, very high considering the 
average of that city. 

But they respected me, and 
they were willing to pay it, were 
my patients, for I took special 
pains to give them something 
most doctors don’t bother with, 
and that was elaborate attention 
to every little symptom and every 
petty woe. 

The second year there, I took 
a study trip to Europe, and let 
the fact be known. That helped. 

One day I gave a little talk on 
a general subject at the church 
I attended. After the talk, a 
young lady came up to me. I 
recognized her as the school prin- 
cipal of the community I had left 
three years back, one of the 
gossips who had been harshest 
in her opinions on young doctors, 

She had been visiting in the 
city and chanced to be in the 
church. She gushed a_ few 
moments, and then, as if to do me 
an honor, she asked if I would 
see her as a patient on the fol- 
lowing day. 

I smiled and led her aside, 
Frankly I told her that I wanted 
no misunderstanding, that to see 
her as a patient would involve a 
certain fee, impossible to lower, 
even if I wanted to. At my men- 
tion of the fee, her face assumed 
a peculiar blank expression, and 
she distinctly gulped. 


UT, I told her, I knew of an- 
other practitioner who could 
perhaps give her the advice she 
needed, and who could do so for 


a fee very much less. I was 
sorry, and that was all. 
She went to the other 


practitioner. 





IN CORYZA, LARYNGITIS, LA GRIPPE, INFLUENZA 


PINEOLEUM 


Free on request: 1/. doz. new Pipet packages or $1 Improved Oil Nebulizer 
The Pineoleum Company, Dept. ME, 52 West 15th St., New York City 
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The KROMAYER LAMP 


















Treating Hay Fever with a KROMAYER 
LAMP, The special applicator its 
proper radiation of a locality. 





















Suggested Technique:—Using 
suitable applicator ray the nasal 
cavity and throat, taking care that 
no severe reaction takes place. 


LE ye cxrgemred treatment of Hay Fever is so resultful 
that many prominent physicians employ the quartz 
lamp to the exclusion of other therapeutic modalities. 
Gratifying to both patient and doctor is the almost im- 
mediate relief from the usual manifestations of Hay 
Fever and Rhinitis. 

The KROMAYER Lamp assures the proper intensity of 
ultraviolet light as it does ease of administration. 


HANOVIA CHEMICAL & MFG. CO. 
Chestnut St. & N. J. R. R. Ave., Newark, N. J. 





HANOVIA CHEMICAL & MFG. CO.,Chestnut St. &N.J.R.R. Ave., Newark, N. J. 


Gentlemen :—Kindly send me the available literature on the application of quartz light 
therapy to Hay Fever, 
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By a Georgia Physician 


tioner, but a surgeon, and 
consequently prescription 
writing occupies a minor place in 
my practice. 
Nevertheless, I was 


I AM not a general practi- 


Well, How About the Prescribing 


Pharmacist? 





tion; the vaginal discharge or 
blood might have been from a 
condition, which, taken early, 
could have been helped by 
proper treatment. 
It is not the busi- 








much interested in 


the article in July Which is worse—dispensing ist t ibe. 
MEDICAL ECO- by physicians or prescribing Why = aa 
NOMICS entitled by pharmacists? of them do so? By 
“ : . 
Pag a Lm The first may, on occasion, doing so they en- 
ugsy tide, ™T- be inefficient, or uneconom- danger the life and 


Frolich”. I think 


the article replied ical. 


very effectively to The second may be danger- helping them. If 


the accusation that ous. 


few physicians wEDICAL ECONOMICS which made this an 
make good phar- would like to hear from any Offense it might at 
macists, which may of its readers knowing of least tend to dis- 
or may not be instances of over-zealous pre- courage it. There 
true. scribing by druggists. may be such a law 


At any rate, my 


ness of the phar- 


health of their cus- 
tomers instead of 


we had a law 


in some states but 








purpose in writing 
this is to suggest 
the other side of the _ issue, 
namely, that few pharmacists are 
good prescribers. 

This pernicious habit among 
pharmacists should be checked. 
It is a common thing in any re- 
tail drug store, certainly in this 
section, to hear a person enter 
and ask the druggist for a good 
cold medicine, or a good cough 
medicine, or even to hear elderly 
women ask for a powder to 
douche with, to stop a vaginal 
discharge or bleeding. 

In the majority of instances 
the druggist will give the cus- 
tomer something and send him 
away. They are afraid not to 
because that person will go to 
the next drug store and get it 
anyway, which results in a lost 
sale for the first store. 

That cough might have been 
due to early pulmonary condi- 


I do not believe it 
is general. It 
should be the druggist’s place to 
fill the prescriptions and dispense 
such drugs as may be called for 
by name by a customer. But it 
is not right for a customer to 
be able to make his own diag- 
nosis, or mention his symptoms to 
a druggist, ask for something 
usually good for such things and 
we it. To me this seems crim- 
inal. 


F, instead of making such 

harsh criticisms of the medi- 
cal profession, these writers in 
the druggists’ journal would turn 
their attention to showing the 
economic folly of this practice, it 
would serve a purpose of vastly 
greater benefit to the public. _ 

I move that the extent of this 
practice be investigated and 4 
remedy suggested. 
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_ |@e “STORK’’ SCALE 


Offers Invaluable Co-operation 


One of the most helpful “prescriptions” a phy- 
sician can give parents is instructions to pur- 
chase a “Stork” Baby Scale. 


Its presence in a home is a great aid to the doc- 
tor. With it, the mother can easily follow his 
advice in regulating feeding. If he desires, she 
will be able to telephone him daily the baby’s 
exact weight to the quarter ounce, thus keeping 
him accurately informed of the baby’s progress. 
Being a beam scale, it is always accurate. It 
gives the precise weight by % ounces up to 36 
pounds. A tare poise on the beam allows for the 
weight of the blanket. The capacious pan, se- 
curely fastened to the scale, prevents the baby 
from falling out; the rigid safety base keeps the 
scale from tipping over. 


Send for price list and description of the “Stork” 
Baby Scale and also of our Physicians’ Scale, 
Clinic Scale, Portable Scale—all built to meet the 
needs of doctors, nurses, hospitals and to conform 
in every way to the rigid requirements 
‘of the medical profession. 


THE CONTINENTAL SCALE WORKS 
Desk 76-H 5703 South Claremont Avenue Chicago, Ill. 
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GEORGE MATTHEW ADAMS 
ON DOCTORS — 


unselfish, hard-working group of men to be found in all 


[= a great respect for Doctors. There is not a more 
the many professions. 


There is one thing that irritates me, however, about these 
Doctors. Why do they discuss symptoms before their patients? 
Why do they try to get rid of a patient as soon as they can? 


I know of a case where the patient was greatly worried for 
fear she had a serious disorder. She became almost hysterical. 
She consulted one physician and he went over all the many 
symptoms that went with the disorder and then rather. hesitat- 
ingly said that he hardly thought she had it! She became 
worse. She consulted another physician and he told her that 
there was absolutely nothing to worry about, that what she 
had was something that would quickly go away. She improved 
immediately and was well in a week. 


I know of one very able physician who never gives medi- 
cine excepting under unusual conditions and then he tries to 
stick to the simplest remedy. His method is to make the 
patient at ease at once. He has all the time in the world to 
talk to him or her. He learns all that he can about the case 
and makes the patient do the talking. Then he cheers the 
patient and keeps to himself what the matter is. But he 
watches and does not neglect a single thing. 


Half the battle of ill-health is won for the patient the 
moment the Doctor arrives and fills the sick room with a happy, 
vibrant personality. 


As has been said, the Doctors are among the hardest 
working people in the world. They earn their wage. But for 
some reason or other, patients all too often think that a Doctor 
can wait forever, or until the millennium, for his pay. In my 
judgment, he should be paid before all other creditors, for he 
helps to make you well and able to do your work in the world. 


It is well to remember that the Doctor’s time is never his 
own. It belongs to those who are in need and distress. 


Reprinted by courtesy of the Perth Amboy (N.J.) News 
and copyrighted by George Matthew Adams. 











In Asthma and Hay Fever — Prescribe 


=. LODOTONE =: 


EIMER & AMEND, 207 Third Ave., New York 
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Announcing 


National Therapeutic. Carbons 


for carbon arc light therapy 








Nine different types of National 
Therapeutic Carbons have been 
produced. These meet every re- 
quirement of light therapy, and 
may be used in any therapeutic 
arc lamp, by selecting the size 
required. Upon the type of car- 
bon depends the light produced, 
which may duplicate noon June 
sunlight, or afford unusual in- 
tensities in specific portions of 
the spectrum, including ultra- 
violet and infra-red. 


Many physicians have met 
with marked and sometimes 
seeming miraculous success in us- 
ing the light from these carbons 
as a remedial agent. Carbon arc 


NATIONAL CARBON COMPANY, 


Tid 


Unit of Union Carbide and Carbon Corporation 


Cleveland, Ohio 


light therapy in preventive medi- 
cine likewise is becoming more 
and more firmly established daily. 


Full descriptions of the phys- 
ical characteristics of these car- 
bons, including spectrograms, 
are given in the new booklet, 
“National Therapeutic Arc Car- 
bons,” just issued. ‘This enables 
the physician to select the proper 
types of carbon to give the 
quality of light.he desires for the 
treatment of his cases. The 
booklet is sent free on request 
to physicians and hospitals. Na- 
tional Therapeutic Carbons are 
sold by lamp manufacturers and 
physicians’ supply houses, 


Inc. 


San Francisco, Cal. 











Top—Office of a St. Lonis 
internist. Contains table, cabi- 
net, scale, waste pail, lamp, 
metabolar, and cardiograph. 
Approximate cost, $1282.00. 


Right—Office of a St. Louis 
EENT specialist; one of two 
treatment rooms. Contains cabi- 
net, table, stool, waste pails, 
earbon arc lamp, combination 
bracket and lamp, chair, cus- 
pidor, air line ‘and automatic 
pump. Cost, about $685. 


added efficiency which 

comes from a _ well- 
equipped office could be 
actually computed in cold 
statistics, a good portion 
of the physicians in the 
country would immedi- 
ately sit down and grab 
feverishly for the latest 
editions of the equipment 
catalog. It is not the growth of 
practice alone, or the increased 
income, that one should consider 
primarily. It is the improved 
service to patients, the ability to 
give one’s best. That is the con- 
sideration first in the mind of the 
conscientious, modern medical 
man. 

He knows that his education 
represents a large, a huge, invest- 
ment, compared to the cost of 
training in most other fields of 
endeavor. He knows that his 
training must now produce for 
the world a service, for which the 


1: the inspiration and 





Practice- 
Building 






















world will return him a living. 
The adjustment of this service to 
the return, in respect to their 
actual cash values, is not always 
fair, but that is no reason for 
not producing the best service. 
So the medical man, realizing 
that his expensive training must 
be supported by modern equlp- 
ment, looks about him for the 
necessary adjuncts. He may be 


tempted to take advantage of 


“bargains”, or to skimp here al 
there, to save a little on this or 
that, to pick up some out-of-date 
(Turn the Page) 
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A Well Equipped Office % 
is a Sound Investment 





This equipment represents an investment of approximately $1100. 
It is in the office of a prominent Newark, New Jersey physician. 





The following manufacturers are co-operating with MEDICAL 
ECONOMICS by stressing the importance of keeping abreast 
of new developments in equipment. 


Furniture Physiotherapy Equipment 
Allison Office Furniture Engeln 
W. D. Allison Co., Engeln Electric Co., 
Indianapolis, Ind. Cleveland, Ohio 


: : Hanovia Alpine Sun Lamps 
American Metal Furniture Hanovia Chemical & Mfg. Co., 


American Metal Furniture Co., : 
Indianapolis, Ind. Newark, N. J. 
a ae ‘ McIntosh Diathermy 
Specialists Office Outfits McIntosh Electrical Corporation, 
Sorensen Diagnostic Cateage, 1. 


: Victor 
Gteatment Cabinets Victor X-Ray Corp., Chicago, Ill. 


Long Island City, N. Y. Wappler 
‘ Wappler Electric Co., 
X-Ray Equipment Long Island City, N. ¥. 
Engeln li 
Engeln Electric Oo., Sterilizers 
Oleveland, Ohio Castle Sterilizers 
il ’ A 
Kelley-Koett Wilmot Castle Co., Rochester, N. Y 
The Kelley-Koett Mfg. Co., Office Scales 


Covington, Ky ‘ 
Continental Scales 





Vi = 
well Eteg Corp., Continental Scale Works, Chicago, Ill. 
Chicago, Ill. Detecto Scales 

Wappler Jacobs Bros. Co., Brooklyn, N. Y. 
Wappler Electric Co.,_ Detecto-Lette Baby Scales 
Long Island City, N. Y. Jacobs Bros. Co., Brooklyn, N. Y. 
































Office of a St. Louis G-U specialist. 


equipment at a “considerable 
saving”, 

If he is unwise, he will soon be 
loaded down with an outfit which 
conforms to his expensive train- 
ing in about the same way that 
a row of beans conforms to a 
rose garden landscape. 

But if he listens to his inner 
sense of economy he will select 
his equipment with the same care 
and discrimination that he used 
in selecting his university, and 
the site of his practice. 

He will realize that it is false 
economy to invest liberally in 
education, and skimp in the 
equipment through which he is 
to apply his education. He will 
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Contains telatherm, table, screen, 
instrument table, sterilizer, waste pail, stool, irrigator, and basins. 
Cost, about $778. 


see the folly of hiding his light 
under a bushel of inferior and 
inconsistent office equipment, 

The axiom that ‘‘a well- 
equipped office is a sound invest- 
ment” does not rely, for its truth, 
upon the impression that the 
office makes upon the patient. 
That is a minor point. 

Rather, the greatest value of 
a well-equipped office lies in its 
effect on the doctor. Its effect 
is shown in two ways. First, 
there is the psychological influ- 
ence upon the user, an increase 
in confidence, a pride of the 
craftsman in his tools. Second, 
there is the greater efficiency 

(Turn to Page 50) 





HAY FEVER TIME -- 








Authorities claim that when the for 
eign plant proteins which when inhaled 
cause hay fever, are eliminated by irri- 
gation of the nasal channel, relief is 
quickly obtained. Write for 16-page 
booklet which explains this and other 
subjects in detail. 

NICHOLS NASAL SYPHON, Ine. 
155 E. 34th St., New York. 
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The Question: What important knowledge 
can we derive from the study of the composition 
of human milk? 

The Answer 


‘“RYROM our knowledge of the compo- 

sition of mother’s milk we learn 
what nutritional elements are required, 
and approximately in what relative pro- 
portions these elements must exist, in 
order to supply the child with the food 
which nature intended him to have. The 
examination of the milk of thousands 
of nursing women shows that it contains 
from 2.5 to 4 percent fat, 6 to 7 percent 
sugar and 1 to 1.5 percent protein; and 
this furnishes the balanced ration with 
normal caloric requirements. These fig- 
ures may be put down as the normal 
limits of human milk, and they aré so, 


simply because the infant will thrive 
and grow best when the nutritional ele- 
ments in approximately the above pro- 
portions are supplied to him.’’—Dr. 
Charles Gilmore Kerley in ‘‘THE PRAC- 
TICE OF PEDIATRICS,’’ Page 91. 


‘‘Any substance should furnish the 
same ingredients — fat, carbohydrates, 
protein, salts and water...; furthermore 
they should be in about the same pro- 
portion as they exist in a good sample 
of woman’s milk.’’—Dr, Holt in ‘‘DIS- 
EASES OF INFANCY AND CHILD- 
HOOD.’’ 










Lactogen Resembles Normal Human Milk 
Lactogen, based on the highest scientific knowledge of the 
digestive capacity and nutritive needs of infants, is by analysis 
both qualitatively and quantitatively a close approximation to 
normal human milk. 


COMPARE LACTOGEN WITH HUMAN MILK 
(1 part Lactogen (by weight) to 7 parts water) 


———————————__—_.. 


Human Milk 


Lactogen 


Human Milk Lactogen 


Fs 3.5 


Human 

=i yields 

0 calories 

3.12 per ounce. 

--Dr. Holt, 

Page 178. 
nt 


Carbohydrate 6.5 6.66 


——————————__., 


Lactogen, 
when 
2.88 diluted, 
yields 19.4 
calories 
Per ounce. 


“ZZZZ,:«éP rcootein L5 


SSM Ash am 44 | 


and Fales, 
Page 162. 





Moisture 88.3 87.76 











Used only 
upon 
prescription 


Modified Milk 
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CTOCEN 


REG. US. PAT. OFF. 
La 


NESTLE£’S FOOD CO., INC., 2 Lafayette St., New York 
Please send me, without charge, complete information 

on Lactogen, together with samples. 

Name..... a ait6o dub db ede as, Ae ie dheeane se ‘ 

Town oF City. .ccccccscceces AOR. 6555.0 06560 

* Basic Diet | Doctors residing in Canada please address 

for Infants } NESTLE’S FOOD COMPANY of Canada, Ltd., 

84 St. Antoine St., Montreal. 

‘& Produ { 
























Playing Up the Installment Plan 
in Collections 


—and making it pay 


HE ‘‘pay-as-you-use-it”’ 
idea has become firmly 

established in this country 
as sound business and an eco- 
nomic necessity. 


So the idea of buying a thing 
and paying for it as time and 
paydays go on is pretty firmly 
established. Call it deferred pay- 
ments, conditional 
ownership, ‘‘bal- 





People no longer 





consider it more 
or less of a dis- 
grace to buy a 
thing for a dollar 
down and a dol- 
lar a week, for 
the simple reason 
that nearly every- 
body is doing it. 

It wasn’t so 


ERE is 
system 


too. 


an ingenious 
in which the 
physician sends 
patient a set of official note- 
forms which become, on the 
due date, drafts on the pa- 


tient’s bank... they work, 


ance as you ride”, 
or just plain in- 
stallment plan, it 
is here and here 


his owing 
to stay. 


tied up in the 
scheme, and mil- 
lions of pay en- 








long ago that 
folks could be 
heard to remark about their 
neighbors across the street: “See 
that new dress she’s wearing? 
That isn’t even PAID for yet! 
—and the airs she put on! 
Why, they don’t even own their 
PIANO, because the collector 
from the piano store was at their 
front door this morning. And 
their automobile, why—!” 

All of which simply was the 
expression of a voice out of the 
past, a voice of our forbears 
warning us not to spend before 
we had earned, the conservative 
old doctrine of our frugal an- 
cestors. 

Just how attentive we have 
been to that voice may be judged 
by picking out a comfortable spot 
beside a well-paved boulevard 
anywhere in the country, and 
counting the number of auto- 
mobiles that pass in one hour of 
a Sunday afternoon. Or by look- 
ing up the number of radios sold 
in the last three years, or in- 
quiring the number of finance 
corporations and note acceptance 
companies now doing business in 
the United States. ~ 


velopes are en- 
gaged for months 
and years ahead of the time they 
actually pass under the wicket. 
The rich man and the middle- 
class man do it as well as the 
poor man. 

Under these conditions it is 
fairly obvious that Mr. Jones, 
who is busy paying off his house, 
his car, his lawn mower, his elec- 
tric refrigerator, * his washing 
machine and vacuum cleaner, and 
a number of other claims upon 
his little brown envelope, is not 
in a position where he can dash 
off his signature on a check for 
“services rendered”. 


| other words, he can’t pay his 
doctor’s bill for the extremely 
fundamental reason that he has 
too many other bills to meet, and 
the doctor, unlike the motor com- 
pany, the radio store, and the 
building and loan association, can 
not threaten to take back his 
merchandise. 

_The physician has no merchan- 
dise, outside of a possible bottle 
of medicine, that he can take 
back. He is therefore, as the 

(Turn the Page) 


Big companies 
have their capital 
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Iron and arsenic?--- Yes. 


Just iron and arsenic?---No! 


Iron and arsenic remain the paramount aids in counteracting 
various anemias. 


But physicians well know the hopes built upon them as aug- 
menters of red blood corpuscles and hemoglobin are not always 
realized. 


Yet others cultivate red corpuscles and hemoglobin intensively. 
Ah! they do it with Ferro-Arsen which is more than iron and arsenic. 


Ferro-Arsen is a combination of these same drugs but of rare 
purity in a perfectly balanced and safeguarded solution. It is given 
directly into the blood stream. 


Doubt is not associated with Ferro-Arsen in the minds of 
physigians using it. And the patient doesn’t w-a-i-t for results. 


Any of these offices will supply you quickly or furnish full 
information. 


George A. Breon & Co. 


KANSAS CITY, MO. 


NEW YORK CHICAGO ATLANTA 
1219 Knickerbocker Bldg. 1018 S. Wabash 405 Rhodes Bldg. 


LAT: LLL a TS, 
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saying goes, “out of luck”. 

He makes desperate efforts to 
receive payment, and then either 
crosses the amount off his books 
and holds a conference with his 
wife as to what they shall or 
shall not eat for supper, or else 
so riles and angers the debtor 
that the debtor looks up a new 
physician. 


HE physician _ obviously, 

should have «& legal claim 

upon the monthly salary check, 
as well as anybody else. 

He can suggest to the patient 
that, if he cannot pay the bill in 
one amount, it will be perfectly 
agreeable for him to send a por- 
tion each month until the debt is 
cancelled. 

Many physicians are already 
suggesting this deferred payment 
plan to their owing patients, and 
meeting with very marked suc- 
cess generally. Very often it so 
happens, that the patient pays 
up in full immediately, not caring 
to bother with making out notes, 
and not being able to make fur- 
ther excuses for non-payment. 

This last phase is very im- 
portant. It puts the patient in 
a position where he must either 
take action on his doctor’s bill or 
put himself definitely in the class 
of the dead-beat. He can no 
longer remain in gracious silence, 
or if he does, he puts himself on 
the books as someone to get 
after. 

The idea of partially paid doc- 
tor’s bills has taken hold so well 
that a definite collection system, 
based on note acceptance, has 
been worked out by a publishing 
company in the south. 

This system makes very prac- 
tical use of the psychological fact 
that a patient associates engraved 
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certificates with banks and finan- 
cial authority. It also makes use 
of the point mentioned above, 
that with a definite proposition 
laid before the patient, the phy- 
sician is very quickly apprised of 
his debtor’s intentions. 

The system, appropriately 
named the “Kash-all System” 
comprises the following: a sup- 
ply of “Kash-ali” checks, which 
are engraved certificates bearing 
a resemblance to a bond or cur- 
rency, imprinted with the physi- 
cian’s name; a set of notice 
cards; a series of form letters 
adapted to this system of collec- 
tion; and an agreement to give 
an actual collection service on at 
least five accounts, provided the 
checks do not accomplish the 
desired result. 

The physician pays a stipulated 
sum for the use of the checks 
imprinted with his name, and 
receives the letters and service 
without extra expenditure, unless 
it becomes necessary to employ 
an attorney. In this_ event, 
standard rates are paid by the 
physician. 


OWEVER, this action sel- 

dom became necessary, since 
the checks and accompanying 
letters accomplish very satisfac- 
tory results, according to the 
publishers. 

MEDICAL ECONOMICS has 
carefully investigated the “Kash- 
all System” and stands ready to 
indorse it as an _ exceedingly 
practical, ingenious, and ethical 
scheme. 

The most remarkable feature, 
perhaps, is that this method of 
offering notes immediately puts 
the obligation upon the patient. 
The system mdkes full use of this 

(Turn to Page 28) 








ALKA-ZANE 


An efficient and palatable method of 
alkaline medication, indicated in all 
conditions of hyperacidity. 


Samples and Literature on Request. 


WILLIAM R. WARNER & CO., Inc., 113 W. 18th St., New York 
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8 Nature must be assisted, when the human bile 
‘ tank and the pancreatic carbureterrundry. Refill 
.f them with bile, enzymes, and hormones - that 
is PANCROBILIN. 
: This physiological combination provides a slow 
g but constant stimulus to peristalsis. It stirs up the 
e lazy hepatic system, completes the digestive cycle, 
’ and results in proper elimination. 
Pancrobilin each day keeps constipation away. 
l 
REED & CARNRICK 
, 155 Van Wagenen Avenue 
Jersey City, N. J. 

Canadian Agents: British Agents: 

W. Lloyd Wood, Ltd., Coates & Cooper, 

64-66 Gerrard St. E., 41, Great Tower 8&t., 

Toronto London, E. ©. 2. 






























Waves.... 

HUSKY ocean wave rises, we'll say, about thirty feet 
above the trough of the sea, and travels at a speed 
that can’t be very far from twenty miles an _ hour, 

Hitting at the proper angle, such a wave can do rather im- 
polite things to the biggest liner afloat. 

But a stick of wood or a barrel floating on this wave 
gets nowhere at all. The wave rolls on and leaves the stick 
behind. Only the wind and an occasional white curl of 
water contribute to the stick’s progress. 

The liner, likewise, outside of a few uncomfortable 
parabolas, keeps to her course and usually gets where she 
is bound. 

Now take as a contrast the Mississippi flood. 

With hardly a ripple, with a vertical rise that tense 
watchers recorded in fractions of an inch, with a certain 
grim tranquility, the Mississippi River slithered over its 
levees and almost washed a state out of the Union. 

Which is a fairly useful analogy of the way things 
work in our own lives, in our scheme of civilization. 

A wave of enthusiasm usually goes away in direct 
proportion to the speed with which it comes. Sometimes 
it washes us ahead a little way; usually we come down in 
the same spot where we were before. 

We had Tut-Ankh-Amen, and Mah Jong, and Cross 
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Word Puzzles. They had their educational values, espe- 
cially the last, but it takes a pretty sharp pencil to com- 
pute just how much they contributed to the world’s prog- 
ress. A whole sea of such waves would hardly wash us up 
on any Utopian shore. 







The wave that Lindbergh left in his wake was an ex- 
ception, of course. That was a tidal wave. It lifted civil- 
ization quite a bit nearer Heaven (in more ways than one) 
and left it there. Here in America just such a wave was 
needed to make us more wing-conscious, 


But on the whole, it is the flood tides in the affairs of 
men that either sweep us toward destruction or take us the 























et other way. Both directions are equally progressive, ac- 
ed cording to the theory of cycles. Bolshevism destroying re- 
iP, ligion, and Christianity, creating religion, are both one to 


the cycle theorist. 
(That little brain wave almost tossed us on a reef!) 


n- 


. 
i | ERIOUSLY, though, it takes a full-fledged continental 
of | flood like the Mississippi, to move thought in medicine. 
Waves won’t do it; they are just confusing. It will take 
more than a wave, or a whole row of waves, to move the 
medical profession off its time-honored course of silence, 
and set, it in the steady current of Public Education 
Through Paid Advertising Space. 


le 
e 


Let’s not be hasty about this advertising question. 
Let’s not go foaming and dashing ahead in a wave of en- 
thusiasm, and leave our objects bobbing behind. 


We still have a few levees of tradition to break down, 
§ in order to inundate with our health propaganda, and we’ll 
need a good steady rise of spirit to do it. 


t Little waves won’t get us anywhere. 
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Playing Up the Installment Plan in Collections 
(Continued from Page 24) 


feature, making it plain that the 
physician wants to help the pa- 
tient, and is doing him a very 
real favor in thus offering to dis- 
pose of the indebtedness. 


N the words of the publishers 

of the system: “The average 
person after a siege of illness, is 
in a low state of mind. His 
financial aspect is often the con- 
trolling influence. 

“He wants to pay, but doesn’t 
know how to start, so he doesn’t. 

“In a few months he has be- 
come accustomed to owing the 
money and self-pity influences 
him against payment. Then come 
the usual letters, or possibly col- 
lection agencies known as go- 
getters. Every physician knows 
that these are often dangerous 
dynamite. 

“The purpose of our effort is 
to avoid this exact situation, by 
offering to help the debtor as 
soon as his account indicates that 
he is in need of help. 

“His account may be $100.00. 
Suddenly he receives a letter 
from the doctor, or institution, 
with four Kashalls enclosed for 
$25 each. He is invited to sign 
all four of them to secure a fur- 
ther extension of the credit that 


he has already taken. Number 
One will be dated to fall due in 
thirty days. Number Two, in 
sixty days, and so on. 

“In other words he is_ being 
offered cooperation instead of a 
kick! 

“If he doesn’t reply on the first 
letter, then the creditor knows 
that John Doe is entirely un- 
worthy of further consideration 
—and he may as well know it 
before the other creditors. 

“Suppose John Doe signs a 
Kashall for $25, due on June 
11th. It may be one of a series 
of Kashalls involving the settle- 
ment of a larger sum. 

“John Doe would retain the 
receipt (left attached) for his 
own files. 

“Five days before the due-date 
John Doe will be notified that 
the Kashall will be deposited. 

“On June 11th the Kashall be- 
comes a demand for payment like 
any other regularly drawn check 


—and it is included with the 
deposit. 
“Kashall, however, is not a 


post-dated check, for it indicates 
the date of transaction, while a 
post-dated check is an act of 
collusion. 

(Turn the Page) 





safety—yet at moderate cost. 


your case. 
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[_ PLATRADON=— 


Radon in Platinum 


INTRATUMORAL RADIATION WITHOUT NECROSIS 
If you are treating intractable cases, there is no reason why 
you should delay the use of radium therapy. 


You may use Platradon scientifically and accurately—and with 
We fulfill all the requirements by 
preparing the radiation especially for you, to meet the needs of 


Send us the histories of your intractable cases for complete 
analysis by our medical personnel—no obligation. 
Interesting and instructive literature sent on request. 


re RADIUM EMANATION cone_] 


Graybar Building, at Grand Central Terminal, 
New York City. 
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NEW STANDARDS 


in the 


TREATMENT of BOILS 


1. No Pain 

2. No Lancing 

3. No Disfigurement 

4. No Further Infection 
5. Stannoxyl 








STANNOXYL is a mixture of chemically 
pure metallic tin and tin oxide. STAN- 
NOXYL checks the _ staphylococcus. 
STANNOXYL is now the_ standard 
remedy for boils, styes, carbuncles anid 
other staphylococcic infections. 











The old order changeth, yielding place to new.—Tennyson. 
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The Doctor’s Waterloo 


Many a doctor has met his Waterloo by lancing 
a boil. And, as in the case of Napoleon, we must 
admit that his defeat was due to a grave strategic 
error. For Napoleon should never have fought the 
battle of Waterloo, and the doctor should never have 
lanced the boil. 


The patient does not realize that lancing a boil is 
poor treatment. But he is fully conscious of the pain 
attending this procedure and the resulting disfigure- 
ment, to say nothing of the slow healing that follows 
this interference with Nature’s program. 


The lance is no longer necessary. It has been 
superseded by a chemical anti-staphylococcic agent, 
namely STANNOXYL. 


Why STANNOXYL? 


STANNOXYL is a mixture of chemically pure 
metallic tin and tin oxide. Long before any scientific 
work was done on the subject, the inhabitants of 
Beauce, a district lying to the southwest of Paris, 
were well aware of the fact that tinworkers never suf- 
fer from boils. And they employed powdered tin em- 
pirically, obtaining far better results than the phys- 
ician who adhered to the time-honored lance. 


A French scientist, Dr. Raymond Gregoire, in con- 
junction with Albert Frouin, of the Pasteur Institute, 
fully investigated the facts with regard to the treat- 
ment “~f boils by means of tin. In the experimental 
laboratory, they proved that metallic tin and tin 
oxide are definitely antagonistic to the staphylococcus, 
the bacterial cause of boils; in the clinic, they proved 
that tin surpasses any other remedy for the safe and 
quick relief of boils, styes and carbuncles. 
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The result of this important investigation was the 
elaboration of STANNOXYL as a scientific tin prep- 
aration suitable for medicinal purposes in the relief 
of staphylococcic infections. Essentially, STAN- 
NOXYL is a combination of the purest forms of me- 
tallic tin and tin oxide, absolutely free from lead and 
other dangerous impurities. 


Some Typical Results from the STANNOXYL 
Treatment of Boils as Reported in the Literature. 


Dr. Arthur Compton, Capt., Royal Army Medical 
Corps, and Research Assistant, Pasteur Institute (in 
the Lancet for Jan. 19, 1918): A lieutenant, aged 40, 
had two angry-looking boils on his neck. Scars on 
the neck and scalp from previous boils were plainly 
visible. Culture yielded growths of Staphylococcus 
aureus. “After two days’ treatment with STANNOX- 
YL the tense feeling complained of in neck had prac- 
tically gone and the condition was greatly improved, 
while two days later condition had quite cleared up. 
No return two months later. Patient only took in 
all some 20 comprimes (tablets) of STANNOXYL.” 


Dr. M. L. Hudelo (in the Bulletins et Memoires de 
la Societe Medicale des Hopitaux de Paris for May 
25, 1917): The patient was a woman, aged 24, with 
a generalized furunculosis of one month’s duration. 
After eight days of treatment with metallic tin and 
tin oxide, the spread of the furnuculosis was arrested 
and all the elements of activity were either dry or 
in a state of retrogression. At the end of three 
weeks, there was a complete cure. 


Dr. Phocas (in the Bulletins et Memoires de la 
Societe de Chirurgie de Paris for June 27, 1917): The 
patient was a man, aged 40, with a carbuncle on the 
neck. The temperature was 104° F. There was a 
pure culture of staphylococcus on gelatin. After fif- 
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teen days’ treatment with the tin preparation, the 
culture was negative. From the very beginning of 
the treatment with tin, the pain was relieved. 


When STANNOXYL Should Be Used 


The following staphylococcic infections furnish the 
chief indications for treatment with STANNOXYL: 


(1) Boils. 

(2) Generalized furunculosis. 

(3) Prophylaxis against boils in diabetes mellitus. 

(4) Styes. 

(5) Pustular acne. 

(6) Suppurating wounds. 

(7) Chronic osteomyelitis. 

(8) Mixed infection of tuberculosis. 

(9) Abscess of the breast (combined with sur- 
gery, when necessary). 


STANNOXYL is advertised only to physicians. 


It may be obtained at all leading prescription phar- 
macies. 


Manufactured in France by 
LABORATORIES, ROBERT ET CARRIERE 
37, Rue de Bourgoyne, 37 


Paris 
Sole Agents for U. S. A. 


The Anglo-French Drug Co. 


1270 BROADWAY 
New York City 


Complete literature and samples upon request 
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“And then a note form simply 
promises to pay a certain amount 
on a certain date. Kashall is a 
demand for payment, and you 
can readily understand the psy- 
chological effect. 

“The effect is apt to be very 
much different from that which 
results from some collection 
agency’s methods. We do not be- 
lieve in the collection agency 
idea, and we think anyone will 
admit that our plan is somewhat 
different. : 

“A certain physician in an 
Eastern city is a consistent user 
of Kashall. His secretary claims 
that only a few of the debtors 
will sign the Kashalls, but that 
they will pay cash when she sends 
the Kashalis for signature! Why 
not? It shames the debtors into 
attending to the doctor’s bill— 
and we don’t care whether they 
use the Kashalls or not. 

“You see, Kashall reverses the 
usual status between the debtor 
and creditor, for every other col- 
lection effort means a club, while 
the Kashall offer means cooper- 
ation. And human nature will 
always fall for that— if it is 
human, though a lot of it is not.” 

The letters which are used to 
put over the Kashall idea to a 
patient are interesting for their 
ingenious playing-up of the help- 
fulness to patient and the kindly 
attitude of the physician. 
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The first letter reads: 


Your account now indicates 
the need of cooperation in 
the matter of arranging settle- 
ment. 

We are inclined to believe 
that you will favor the use 


of the two Kashall Checks 
tendered herewith. 

You will note that they 
represent the total of your 
account, and it is suggested 
that you fill in the name of 
your bank and your signa- 


ture and return them to this 
office to be accepted as pay- 
ment, 

The No, 1 Kashall will fall 
due, and will be deposited on 
July 7th. The No. 2 Kashall 
will fall due, and will be 
deposited on August 7th. 

This will give you a further 
extension of the time you 
have taken and will assure 
this office of no further effort 
in the matter. 

With much respect, 


Very truly, 


"L te letter gets very satisfac- 
tory results on account of its 
unusual and fair appeal. Very 
often the patient replies with 
payment in full. This is due to 
the fact that the debtor is a little 
bit afraid of the Kashall Check. 
He has received the message of 
warning in the form of a favor 
and he is practically forced to 
answer with payment—unless he 
is too hard boiled. 


If he pays no attention to this 
(Turn to Page 44) 
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a OCOL Tablets 


we use only the purified portion 
of the Nature Bile of the bovis 
family, and its two active salts, 
the Taurocholate and Glycocho- 
late of Soda. 


Taurocol Compound Tablets 


With Digestive Ferments and 
Nux Vomica 
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CONTAINING 
East India Sandal- 
eR errs: 0.0616 c.c. 
Ls hy SCR eee 0.1848 c.c. 
| Se ree 0.0616 c.c. 
DIRECTIONS: 


Two Perles with or after each meal, as 
directed by the Physician. 

For treatment of subacute and chronic 

inflammation of mucous membranes, 

especially of the urinary tract, 


Samples for Clinical Purposes on Request 
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WASTEFUL world will soon 
A be depending upon _ its 
scrap heap for essential 
supplies. With population totals 
being compounded at the rate of 
one per cent or more a year, it is 
already evident that we must per- 
petuate our existence through 
chemical synthesis. While the 
present generation may not see 
atomic energy employed widely 
as an industrial raw material, 
there is no doubt that the near 
future will disclose synthetic rub- 
ber made from petroleum or 
some other cheap source such as 
the soy bean. Wood will be so 
valuable in the hands of the 
chemist that we will stop burning 
it for fuel, thereby increasing the 
market for coal a hundred mil- 
lion tons a year. Artificial stone, 
or other composition material will 
be cheaper and no less durable 
than natural rock, and the furn- 
ishings of our homes will be more 
largely of bakelite, artificial 
leather and artificial silk. 

Tens of millions of dollars will 
be saved yearly by substituting 
non-corroding metal alloys for 
copper, lead, zinc, tin and anti- 
mony. Furniture that is fire- 
proof and resistant to decay will 
be made out of resinoids and 
other wood derivatives just as 
rayon, celluloid and artificial 


leather are now made. 

And such developments are of 
today—not the distant future. It 
was only 25 years ago when a 
million acres in India were de- 
voted entirely to the growing of 
indigo. 


Now the natural product 
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supplies only one per cent of the 


world’s demand. Furthermore, 
the chemist is actually improving 
upon nature. Synthetic products 
like procaine have practically all 
the virtues of the natural drug 
and fewer of its deleterious 
effects. Man’s substitute for co- 
caine is not habit forming, is 
cheaper and is less toxic. 
It is these advances in the 
great field of chemistry that have 
turned our thoughts to the tre 
mendous losses occurring on all 
sides. Taking’ business as a 
whole, the present ratio of waste 
is no less than 50 per cent. That 
is, our annual loss now amounts 
to more than 20,000,000 man- 
power. A half-ton of coal is left 
in the ground practically irre- 
coverable for every ton mined 
and sold. A like story might be 
told of oil, natural gas, lumber, 
metals, and even of animal life, 
particularly our fisheries. 


HILE it would be absurd 

to say that we can elim- 
inate these losses entirely, we 
have a long way to go before 
we have cut out the waste that 
the technical arts already know 
how to prevent. 

On the side of progress one 
might mention the millions of 
dollars saved by revisions of 
cbsolete building codes; the 20 
per cent increase in the ton-miles 
of freight handled per railroad 
employee; the improvements In 
shoe manufacture that allow the 
worker who produced 100 pairs 
of shoes 13 years ago now t 
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turn out 117 pairs in the same 
working time; the revolution in 
automobile manufacture that en- 
ables the worker to produce 
three cars where he only pro- 
duced one; and the betterment in 
the cement industry that gives us 
158 tons where we only got 100 
tons before. There is even rea- 
son to believe that the terrific 
waste of the recurring business 
cycle has been lessened material- 
ly by our having made the dips in 
the business curve less frequent 
and less severe. 

In simplification the results 
have been most encouraging. A 
chain system of drug stores cut 
its variety of commodities from 
20,000 to 10,000, increasing the 
volume of business 40 per cent 
and the turnover of stock 70 per 
cent, while at the same time de- 
creasing investment and inven- 
tory. A company operating hotels 
made a tremendous reduction in 
glassware styles, carpet designs, 
patterns of table linen and 








SAVING POWER WASTE AT 
MUSCLE SHOALS 


dozens of other articles in com- 
mon use and the outcome was an 
added profit of approximately 
$100,000 a year. A food manu- 
r doubled his sales by cut- 
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ting his varieties in half. A shoe 
company reduced production 
costs 31 per cent, overhead 28 
per cent and inventories 26 per 
cent when it reduced from three 
grades to one and from 2,500 
styles to 100. A similar story 
comes from a hat manufacturer 
who effected a 40 per cent saving 
in cost by cutting his models 
from 3,412 to less than 600. Such 
facts explain how wages and 
profits can go up in some fields 
while prices have gone down. 
But eventually there comes an 
end to the savings resulting from 
any special type of effort. When 
the slack has been taken up and 
the most obvious faults correct- 
ed, the increase in savings are 
sure to be at a far lower rate. It 
required only a few years to re- 
duce the average consumption of 
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Read Floyd jf 
Parson’s monthly 
nuggets of eco- 
nomic philosophy ° 
and get a new 
viewpoint on the 
world, which is 
what most of us 
need, 
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coal per kilowatt-hour in elec- 
trical generating plants to a third 
of what it was. But it would be 
folly to assume that such im- 
mense economies will continue 
unabated. In order to maintain 
our advance we must be forever 
directing our attention to oppor- 
tunities in new quarters. 

Our national bonfire costs us 
$600,000,000 annually, and more 
American lives have been lost 
through fires since the World 
‘War ended than were lost 
in the war itself. During this 
short period we have burned up 
property having a total value al- 
most equal to the national wealth 


(Turn the Page) 
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of Belgium, which is a serious 
indictment in view of the fact 
that 90 per cent of all fires are 
preventable, the match of the 
careless smoker ranking first as 
a cause. Our fire cost is five 
dollars per person or 20 times 
that in Europe, and the premium 
payers of the insurance compan- 
ies pass this loss on to the public, 
chiefly in higher rents. 


A* evil that snuffs out 12,000 
lives a year and causes in- 
jury to twice that many people 
is something to think about. 

One of the Icast understood of 
all our problems is that of insect 
pests which cause us an annual 
loss of more than $2,000,000,000. 
Ten per cent of everything raised 
on American farms is destroyed 
by insects. In the spruce forests 
of New York, Maine and eastern 
Canada, the yearly damage by in- 
sects is equivalent to the paper 
requirements of all our periodi- 
cals for two weeks. The boll 
weevil costs us tens of millions 
of dollars annually, while the 
Pandora moth, the crambus, the 
horn worm and thousands of 
other species of beetles, root- 
worms and moths ruin hundreds 
of thousands of acres of timber, 
tobacco, beans, potatoes, nuts, 
melons, vineyards and orchards. 
This yearly damage to crops nul- 
lifies the labor of nearly a mil- 
lion people. 

Many have wondered why it 
has taken man tens of thousands 
of years to get a secure footing 
on the face of the earth. Is it 
not likely that our type of ani- 
mal has been all but wiped out 
many times by the savage attacks 
of insect enemies? The tepeguas 
or black ants of Mexico have 
been known to move in such num- 
bers that every living thing in 
their path—frogs, rodents and 
even snakes—was actually eaten 
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alive. A few months ago out in 
California millions of mice 


swarmed up out of the bed of 
Buena Vista Lake, over-running 
the country side, destroying crops 
invading homes and making the 
highways slippery with the rc- 
mains of their mangled bodies. A 
cheep caught in a pen was killed 
by the rodents and its bones strip- 
ped of flesh. The Government 

ont aid and 50 miles of trenches 
were dug and partly filled with 
poisoned grain to stop the march 
of the mice. This defensive 
measure was effective and mil- 
lions of the pest were killed. 
What would have happened in 
case of such an invasion two or 
three thousand years ago when 
there was no chemistry to support 
the efforts of man in his emer- 
gency? 

The entomologist tells us 
frankly that insects are better 
fitted for existence upon the 
earth than is humankind. Their 
birth rate is tremendous, many 
species laying half a million eggs 
in a single batch. A microscopic 
organism known as the stylonchia 
has a birth rate so high that if 
it were not for the equally high 
death rate, this minute body 
would produce a mass larger than 
the earth in a week’s time. Fifty 
years ago three rabbits were 
taken to Australia, and 40 years 
later 96,000,000 rabbit skins and 
25,000,000 frozen rabbits were 
shipped back to Europe. 


HE problem is serious be- 

cause our intensified farming 
methods and widespread trans- 
portation facilities have opened 
up new and greater opportunities 
for the spread of pests from 
region to region and continent to 
continent. Civilization in Africa 
is now blocked by the tsetse fiy, 
and realty values in many parts 

(Turn the Page) 
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Send for FREE sample copy of 
Dr. Charles Conrad Miller’s 


PLASTIC & ESTHETIC 
SURGERY 


Established to interest honorable, ethical regu- 
larly licensed physicians and surgeons in 
plastic and esthetic surgery and to make avail- 
able to them authentic information as to the 
possibilities and limitations of this surgery 
without exaggeration or equivocation. 


Features extended translations of the highest 
class of scientific contributions from the pens 
of European surgical leaders. 


To Dr. Charles Conrad Miller’s Plastic & Esthetic Surgery 
82 North State Street, Chicago. 


Please send without expense or obligation to subscribe free sample copy of 


Plastic & Esthetic Surgery. 
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of the United States are held at 
a low level by the mosquito. 


HERE is practically no phase 

of life today untouched by 
waste in materials or motion. 
Hundreds of thousands of people 
are idle against their wills be- 
cause of seasonal employment, 
strikes and lockouts, booms and 
depressions, preventable accidents 
and preventable sickness, excess 
and overloaded inventories, too 
great a variety of styles, too 
many retail stores, high-pressure 
salesmanship that overburdens 
the consumer with debts, and a 
lack of research coupled with the 
deliberate obstruction to better 
methods by those who refuse to 
discard obsolete machinery. 


The field of business economy 
is one virgin with opportunities. 
Wooden structures all over our 
land are being destroyed by fungi 
notwithstanding that technical 
knowledge has disclosed simple 
measures to check the dry rot of 
woodwork. Decay is progressive 
and infectious. The fundament- 
al rule of rot prevention is, “re- 
move all diseased pieces at once.” 
While such things as creosote 
should be used in the course of 
construction, they can be applied 
with excellent results even after- 
wards, and it is no exaggeration 
to say that a supply of creosote 
and a paint brush factory would 
save us tens of millions of dollars 
annually. Also the far wider use 
of insecticides would reduce na- 
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tional waste by many more mil- 
lions. 

The present loss of human en- 
ergy in lines of effort that add 
nothing to the health, wealth and 
happiness, of humanity is beyond 
estimation. An army of people 
are engaged in commercialized 
quackery. Some handle fake 
medicines, while others seek easy 
money through gambling, through 
fraudulent business promotion, 
and even through capitalizing the 
faith and fervor of religious 
sects. Then there are those who 
deal in the adulteration of goods, 
and who devote their time to the 
production of super-luxuries. All 
this must change; just now we 
are engaged in converting an idle 
military establishment into a use- 
ful adjunct to commerce and in- 
dustry. These transformations, 
of course, will not come instantly 
for they can only be realized 
through the slow processes of 
education and dire necessity. 


| my who are wise will go 
after the waste problem right 
now, securing the advantages 
that accrue to those who look 
ahead and prepare. 
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Floyd Parsons’ next 
article will tell about 
traffic conditions in the 
United States, and how 
they can be improved. 








Dimazon 


Ointment 


(Has been accepted by the American Medical Association) 


The continuous use of our ointment, over a period of fourteen 
years, is based upon positive and often excellent results obtained 
in the treatment of those intractable cases of 


Eczema, Ulcus Cruris, Keratitis, Wounds, Burns, etc. 
Samples and clinical reports uyon request. 


Heilkraft Medical Co. 


Boston, Mass. 


Coenen 





— 














g0 
ht 
28 
ok 











August, 1927 













MEDICAL ECONOMICS 35 


Quoting from the new book 
@ ‘Simplified Infant Feeding” 


(THIRD EDITION) 


By ROGER H. DENNETT, B.S., M.D. 
Professor of Diseases of Children and Director of the Depart- 
ment in the New York Post-Graduate Medical c 
Attending Physician in the Babies’ Wards of the New York 
Post-Graduate Hospital; Consulting Pediatrician to the Victory 
Memorial Hospital, Brooklyn, The Passaic General Hospital, 
The New York Episcopal Orphans’ Home and Asylum, etc., 
Fellow of The New York Academy of Medicine. 
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\‘The Dietary Value of Gelatine 


has long been recognized although 
until now, the basic reasons have 
been somewhat clouded by vary- 
ing theories. Among the recog- 
nized protective colloids, none has 
a higher degree of colloidal po- 
tency than edible gelatine. It has 
now been conclusively established 
that the value of edible gelatine 
in infant feeding is due to its col- 
loidal action in emulsifying the 
milk curds, and to the presence 
(to the extent of 5.9) of lysine, an 
amino acid which promotes 
growth. Similarly protective col- 
loids in the form of albumins and 
gelatine are of the highest im- 
portance in maintaining an emul- 
sion of the fats which are in- 
gested, and in that way prevent- 
ing digestive disorders that would 
result from non-emulsification of 
the fat masses. Edible gelatine 
is the most important member of 
the group of colloids, the dietary 
importance of which is becoming 
more and more appreciated by all 
pediatricians and food authorities. 
Aside from this it is of itself the 
most easily digested of all pro- 
teins. Working on this basis it 
has been demonstrated that one of 
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In prescribing gelatine, care 
should be exercised to spe- 
cify Know. It is a plain, 
pure gelatine, not flavored, 
colored or sweetened. It is 
made at neutrality or pH 
comparable to milk and 
blends perfectly with it. 
It is the purest form of 
gelatine. 


KNOX = 


SPARKLING 


GE LATIN & ing malnutrition, infant 


“The Highest Quality for Health” 


Gelatine Laboratories, 448 Knox Avenue, Johnstown, N. Y, 





the most valuable uses to which 
gelatine can be put is in combina- 
tion with the milk formulas in 
the feeding of infants. It is of 
value to the infant in at least 
two ways. In the first place, be- 
cause of its powerful colloidal 
action, gelatine causes the casein 
to curd in small soft, and easily 
digestible curds and thus prevents 
the formation of the hard, tough 
curds which so often cause diges- 
tive disturbances and are of more 
or less common occurrence in 
infants’ stools. 

Although gelatine may not in excep- 

tional cases absolutely prevent the for- 
mation of curds, these indigestible 
masses will surely be reduced in size 
and softened in substance for easy 
digestion by the addition of a small 
amount of dissolved gelatine in the milk 
formula. Gelatine is of particular value 
in the diet of the growing child, because 
of its relatively high content of lysine, 
one of the amino acids necessary for 
growth. 
‘‘For infants three weeks to six months 
old add one-half teaspoonful of gelatine 
to the day’s milk formula. For babies 
six months old and up add one tea- 
spoonful of gelatine to the day’s milk 
formula, First soak the gebatine for 
about ten minutes in one ounce of cold 
milk taken from the day’s formula. Then 
add one ounce of hot milk from the 
day’s formula. Stir until dissolved and 
add this solution to the full quantity of 
the day’s formula, stirring until thor- 
oughly mixed.’’ 








WRITE for our medical re- 
ports and booklets, discuss- 


feeding, liquid and soft 
diets.and other phases of 
gclatine’s value to medi- 
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The Doctor and 


His Investments 


A Plan for the Diversification 


of $100,000 


By Malcolm Lay Hadden 


$ Few people would have $ 
much difficulty scattering 

$ $100,000, but how to scat- ~ 
ter it so that it will come 
back again, with interest, 

$ is not so easy. 


WO YEARS ago Barrons, 

a prominent New York 

financial publication, offered 
a number of prizes for what its 
committee of investment experts 
should judge to be the best solu- 
tion of the problem of diversifi- 
cation of securities for a widow 
with two children. This young 
woman was to receive shortly 
$100,000 as the proceeds of a 
life insurance policy left by her 
husband. 

The contest was open to all 
and somewhat over one thousand 
different papers were submitted. 
At the time this contest was con- 
ducted, stock prices were at 
higher levels than they had been 
in a great many years and, there- 
fore, the various contestants for 
the prize gave substantial con- 
sideration to this fact in the 
selection of securities, 


While there is no _ especial 
analogy in the conditions which 
surrounded the young widow in 
the prize contest and the position 
of the average doctor, either 
from a financial or social stand- 
point, nevertheless, the general 
plan of security selection which 
was followed by the various prize 
winners seemed to be of such a 
sound ‘nature that we believe a 










brief consideration of the prin- 
ciples followed will be of inter- 
est to the doctor. 

At the outset it is of interest 
to note that of the various papers 
submitted in the contest there was 
a very close resemblance in the 
distribution of securities, The 
per cent of investment in bonds 
and stocks closely approximated 
each other in each of the three 
prize winning articles in that the 
former ranged between 60% and 
66%, the latter making up the 
balance, 


ONE of the three prize win- 
ning papers included any 
preferred stocks whatsoever, is- 
sues of this latter type apparently 
having been regarded as undesir- 
able in an account of this sort. 
To illustrate how effectively 
Mr. Van Riper’s investment plan 
has worked out since it was 
originally conceived, we have in- 
dicated for the benefit of our 
readers the selling prices which 
prevailed for the various secur- 
ites on July 3, 1925, (the date 
when the contest started) and 
their selling prices as of July 15, 
1927. The original investment 


amounted to approximately $58; 
000 in bonds and about $39,226 
in common stocks. 


The market 
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value of the bonds has increased 
substantially, reflecting the strong 
bond market which has prevailed 
during the past years. The most 
striking appreciation, however, 
has taken place in the representa- 
tive stock issues selected by Mr. 
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undoubtedly be interested in 
learning in just what amounts 
and in which securities the hypo- 
thetical $100,000 was invested by 
Mr. Walker Van Riper, the win- 
ner of the prize offered by 
Barrons’ Weekly in 1925, we are 




















Van Riper. submitting below his list of 
Inasmuch as the doctor would _ securities:— 
BONDS 
Price as of Price as of 
July 3,1925 June18,1927 
$5,000. Canada 10-Yr. 514s ’29............ 102% 101% 
5,000. Union Oil of Cal. 1st S.F. 5s ’31..... 100% 101% 
5,000. Niagara Falls Power Ist 5s ’82...... 102% 102 
5,000. Laclede Gas Lt. Ref. 5s ’34......... 101 101% 
5,000. Pennsylvania Co. Coll. 3%s ’87...... 86142 89 
5,000. Rio Grande Western Ist 4s ’39...... 86%4 92 
5,000. St. P.M. & M. Pac. Ext. 4s °40...... 8834 91 
5,000. General Electric Deb. 3%4s ’42...... 8416 9214 
5,000. Wash. Terminal 1st 3%s ’45........ 79% 87 
5,000. N. Y. & Erie 1st Ext. 4s °47........ 8914 91 
5,000. Southern Pacific Coll. 4s ’49........ 8716 92 
5,000. Kansas City So. Ist 3s ’50.......... 73% 74% 
5,000. Mich. Cent. (Jackson) -1st Gold 
Shs OR. bb caieed nciat pa csdnewisieels 78 79 





$65,000. Total 
(Turn the Page) 








Not a Mere Evacuant 


Many remedies on the market today: are effective in clearing out the 
intestinal tract, but the all-important property that makes Agarol* 
so different from ordinary laxatives, is that its regular use gradually 
trains the bowels to act naturally and regularly within the usual 
evacuation period. This is the logical outcome of the physiologic 
character of its action. 


The more familiar the practitioner becomes with Agarol, the more 
he will appreciate its outstanding merits. 

perfectly homogenized (5 R a] 

emulsion of purest, high ae 


viscosity mineral oil with A liberal trial quantity free to physicians 
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COMMON STOCKS 


Div.Rate Price Div.Rate Price 


(July 3, 1925) (July 15, 1927) 


35 American Car & Foundry........ $6 103 6. 100 
20 American Tel. & Telwcccccccccse 140 9. 167 
30 Atchison, Topeka & Sante Fe... ‘te 119 *10. 186 
20 Atlantic Coast Line............ 8 162 * 8.50 200 
25 Commonwealth Edison (Chicago) 8. 139 8 153 
40 Consolidated Gas Co. (New York) 5. 871, 5. 104 
SO Rew FOrk COMiAl..ciciccccccee TF 116 8. 152 
25 Pullman Company.......... arene 8. 140% 8. 184 
| errr 10. 218 *5.50 338 
BO WROD. UIs csccicsecncsonnes y 136 8 167 
50 Westinghouse Elec. & Mfg...... 4 71% 4. 82 


* Including extra dividend. 
x Figured as if stock split-up had not occurred. 


Common stocks which had a 
market value of somewhat over 
$39,000 on July 3, 1925, were 
valued at 49,210 on July 15, 
1927, 

The rate of appreciation there- 
fore on the total investment in 
common shares was 25% _ per 
cent. At the same time the an- 
nual income from the stocks which 
on July 3, 1925, amounted to 
$2190 was raised through in- 
creased dividend distributions to 
$2420. The tabulation, further- 
more, does not take into consid- 
eration stock rights issued to 
holders of Consolidated Gas com- 
mon shares which at their highest 
selling level had a market value 
of somewhat over $1755. 


The features which stand out 
most prominently in the invest- 
ment plan of Mr. Van Riper are: 
(1) The wide diversification of 
holdings, both from the standpoint 
of industry and type of security 


and (2) The inclusion of so large 
a proportion of common stocks, 
Many conservative investors 
will protest against stocks, de 
claring them to be too specula- 
tive for a widow. Mr. Kenneth 
S. Van Strum and Mr. Edgar I. 
Smith in recent studies of con- 
mon stocks have convincingly 
shown, however, that in a well 
diversified list of common shares, 
even though there be substantial 
losses in both income and prin- 
cipal on specific stocks included 
in such a list, over a period of 
years the income has been fully 
as certain and the principal fully 
as secure as an investment in 
very high grade bonds. The 
studies of both of these men have 
also shown that in a period of 
declining commodity prices when 
profits are supposed to shrink 
and, therefore, the money value 
of common stocks, the common 
(Turn to Page 46) 





THE TREATMENT OF SYPHILIS 


is efficiently mastered by the GENERAL PRACTITIONER 


as well as by the specialist with 


MERCOFUM 








| Colloidal Mercury Vapor } 





the simplest and most effective ANTI-SYPHILITIC remedy. 


COUPON 


Fumae Laboratories, 488-490 Sumner Ave., Brooklyn, N. Y. 
Please send me literature and case reports of 


Gentlemen: 
Mercofum and details of trial order. 
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~ Efficiency and Simple Charm 





“Allison furniture embodies every modern convenience and adds dis- 
tinction to the office.” 


“Send for catalog of tables, chairs, stands, stools, etc.” 
“Sold by reliable dealers everywhere.” 


W. D. ALLISON CO., Manufacturers 


903 NORTH ALABAMA ST. _ INDIANAPOLIS, IND. 


“__aqnd a dozen VIMS” 


AY it to your Surgical instrument Dealer. He sells thousands of 

“VIM” Needles of Firth Stainless Steel to discriminating physi- 

cians who willingly pay a trifle more for needles that retain their 
sharp bright points and do not clog, corrode, nor rust. They will 
far surpass in endurance and satisfaction any hypodermic needle that 
you have ever used. The square hub identifies them. Hypo sizes, 
$2.50 the dozen. 











MacGregor Instrument Co. 
NEEDHAM, MASS. 


“VIM S44 


¢ VIM'’Stainless Steel Needle & 
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dozen ‘*VIMS’? 
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both industry and finance 
have been the outstanding 
characteristics of general busi- 
ness during the 
first six months 
of 1927. The 


I NCREASING competition in 


quired to make possible even a 
moderate profit. 

In the face of these conditions 

employers of labor have made 

some reductions 

in working 

forces, and this, 





combined with 





volume of indus- 


the declines in 





trial output has 
been large in 
most lines, with 
indications here 
and there, how- 
ever, of uneven- 


ness which re- 
flect the  pres- 
ence of some 
retarding  in- 
fluences. The 
latest figures 
available cover- 


ing electric pow- 
er consumption 
and bank clear- 
ings indicate pro- 
duction and trade 
to be still run- 
ning at record 
breaking levels, 
although the re- 
cent falling off in 
steel activity to 
somewhat lower 


Competition increasing 
in both industry and 
finance... 


Slight decline in steel 
activity and rail ship- 
ments... 


Average production a 
little ahead of current 
demand... result—prices 
of commodities headed 
down-grade... 


Ample credit supply... 
New York Stock Ex- 
change busy... 


Unprecedented volume 
of securities floated... 


Building construction 


keeps on... 


Who sees any clouds on 
the financial horizon? 





-ommodity prices, 
has resulted ina 
reduction of the 
amount of money 
in circulation. In 
every month up 
to July, the cur- 
rent needs of 
commerce have 
required decreas- 
ing amounts of 


money, and 
meanwhile large 
sums of gold 


have been sent 
here from abroad. 
The combined 
effect of these 
factors has been 
to increase the 
available credit 
supply, with the 





result that dur- 





levels than a year 
ago and a moder- 
ate decline in 
railway shipments give evidence 
of recessions in’ some quarters 
which are not entirely of a sea- 
sonal nature. 

Industrial output has, in fact, 
exceeded current demand in 
some lines. As a result the gen- 
eral trend of commodity prices 
has been downward, and indus- 
trial and commercial competition 
has been quite keen. It has been 
the experience of many manu- 
facturers, jobbers and _ whole- 
salers, that an exceptionally large 
volume of transactions was re- 


ing the first six 

months of 1927 
we have experienced an unusual 
competition for employment by 
capital. 

This competition of capital 
has been most evident in the 
security markets. The volume 
of transactions recorded on the 
New York Stock Exchange has 
exceeded all previous records, 
despite the fact that an unusual- 
ly active bull market has been 
in progress for almost three 
years.. Moreover during the past 
seven months the volume of new 
securities floated has been far 
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greater than in any previous 
similar period. Another effect 
of the great credit supply has 
been to assist the booms in 
building construction and real 
estate speculation that were 
thought by many to have al- 
ready been overdone. 

While it is not within the pro- 
vince of this department to ven- 
ture forecasts regarding future 
business developments, neverthe- 
less it might be stated that a 
great many business men and 
bankers who endeavor to keep 
themselves informed on financial 
and industrial conditions feel 
that there will be no important 
changes in the present business 
situation during the rest of this 
year. 

The financial horizon, in 
other words, seems comparative- 
ly cloudless for a tew months 
ahead, at least. There is no indi- 
cation that 1927 will see an end 
to our season of ‘prosperity. 


(Turn the Page) 


MEDICAL ECONOMICS 


A 
“NO SUGAR” 


RECONSTRUCTIVE 
FOR DIABETICS 


A 
“NO ALCOHOL” 
PREPARATION 


where alcohol is contra- 
indicated 


Exceptional Assimilability 


Sample on Request 











YOUR MONEY 
How Will You Invest It? 


Before you decide—read our booklet: 
‘‘An Investor’s Catechism’’ 


which has been read by thousands of busi- 
ness executives and physicians. We shall 
be glad to send you a copy without obliga- 
tion. Simply mail the coupon. 


LAWYERS MORTGAGE (0. 


R. M. HURD, President 
Capital and Surplus $17,000,000 


Use This Coupon 


Send me “An Investor’s Catechism,’ ‘ 


without obligation. 





56 Nassau St., New York MO cbcictisadompsaditasccummacen 
184 Montague St., Brooklyn 
Jamaica Mt. Vernon NE Pe Ee Tr eee Te 
Se M.E. 
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Financial Questions 
and Answers 


SHOULD appreciate very much 
your listing for me a number 
of seasoned railroad common 
stocks whose yields at current 
quotations exceed 5 per cent. 
Due to the low return which is 
made by high grade bonds under 
present market conditions I have 
felt that the inclusion of a diver- 
sified number of stocks of this 
type might consecutively be add- 
ed to my present holdings. In 
selecting these stocks for me will 
you indicate present prices and 
also dividend rates. 
J. L. J. 


UE to the high levels which 

currently prevail for rail- 
road stocks we are somewhat re- 
luctant to suggest issues of this 
type, but if you are prepared to 
disregard minor fluctuations we 
see no reason why you should not 
include any or all of the following 
railroad common stocks in your 
list. All of the stocks submitted 
are representative shares in large 
and important corporations whose 
records of earnings and dividend 
payments in the past have been 
such as to justify confidence re- 
arding their outlook for the fu- 
ture. 

We are indicating for your in- 
formation the direct yield which 
these various securities return at 
their present selling prices and 
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their current rate of dividend. 
Union Pacific common sells cur- 
rently at about 178 at which price 
it yields a direct return of 5.6% 
on the basis of a $10 annual divid- 
end; Atchison Topeka & Santa Fe 
common sells currently at about 
186 at which price it yields a di- 
rect return of 5.38% on the basis 
of a $10 annual dividend; Canad- 
ian Pacific common sells curernt- 
ly about about 183 at which price 
it yields a direct return of 5.45%, 
on the basis of a $10 annual divid- 
end; Illinois Central common sells 
currently at about 134 at which 
price it yields a direct return of 
5.22% on the basis of a $7 divid- 
end; Southern Pacific common 
sells currently at about 120 at 
which price it yields a direct re- 
turn of 5.00% on the basis of a 
$6. annual dividend; Pennsylvania 
common sells currently at about 
65 at which price it yields a di- 
rect return of 5.38 on the basis 
of a $3.50 annual dividend. 





$ $ $ $ 


The Financial Editor will care- 
fully consider every request for 
investment advice, and give a 
conservative, practical answer. 
Before signing that investment 
check, ask the Financial Editot 
to check up! 





said the practical doctor, ‘‘that uric acid is not the prominent factor we used to 


regard it in the production of many diseased conditions. 


But I do know this— 


THIALION 


is a powerful and mighty dependable 


agent to prescribe in rheumatism, gouty 


conditions, biliousness, hepatic torpor, constipation, gravel and wherever there is 
evidence of acidemia or decreased alkalinity. 
THIALION acts promptly, it is well tolerated by the stomach and _ it brings 


results. 


All that is necessary to appreciate THIALION is to try THIALION.” 


Sample and Literature on Request 
VASS CHEMICAL CO. 
D 






ANBURY, CONN. 
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PHYSICIANS 


R A ) () N are prescribing 


(Has same effect as radium) HALEY’'S 


in 
PLATINUM - GOLD Saas 
GLASS Seeds 


cammaae SIZE Magnesia- Oil 


NEEDLES and TUBES PAT. JULY 12, 192 





pie An Emulsion of 
Quick Delivery to all parts of Milk of Magnesia and 
United States and Canada Pure Mineral Oil 
—S— Formula 
STANDARD Each Fobepeent Canteine 
agma Mag. (U.S.P.)3 iii 
CHEMICAL COMPANY Petrolat. Liq. (U.S. P.) 3 i 
(Radium Chemical Company) Made only by 
No. 1 East Forty-second Street THE HALEY M-O COMPANY 
: GENEVA, N. Y., U.S. A. 
New York City Fully Protected by Trade Marks and Copyright 
Send for dztzil:d information At all Druggists 


Physician’s sample on request 
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E STANDARD 
LOESER'S INTRAVENOUS SOLUTIONS 


ASAFE PRACTICAL =e CERFED  ———e 
OFFICE TECHNIC 


"OTs. par 


HAY FEVER and ASTHMA 


Loeser’s Intravenous Solution 
of 
Sodium Iodide 


20 cc. contain 2 Grams (31 grains) Sodium Iodide U. S. P. 
10 ce. contain 1 Gram (15 grains) Sodium Iodide U. S. P. 
Chemically and biologically standardized. Ready to inject. 

For the treatment. of Asthma, Hay Fever, Bronchitis, 
Pneumonia, Arteriosclerosis, Hypertension, Nephritis, the Se- 
quelae of Gonorrhea and Chronic Infections. 

Send for literature and the Journal of Intravenous Therapy. 


LOESER LABORATORY 


[NEW YORK INTRAVENOUS LABORATORY] 
New Location: 22 WEST 26th STREET, NEW YORE, N. Y. 
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A lack of secretion in the 
intestines is one of the prin- 
cipal causes of chronic con- 
stipation. 


PRUNOIDS 


given at night over a period 
of one week will increase 
glandular activity without 
exciting pronounced peris- 
talsis and will gradually 
overcome this form of con- 
stipation. 
Prunoids are made of Phenol- 
phthalein (one and _ one-half 
grains in each) Cascara Sagrada, 
DeEmetinized Ipecac and Prunes. 
* * * * * 
When the heart has been 
weakened from prolonged 
overwork and strain, 


CACTINA 
PILLETS 


A Preparation of the Mexican 
Night Blooming Cereus 
may be safely and effec- 

tively prescribed. 

Thus employed, Cactina 
gradually improves the 
nutrition and tone of the 
heart muscle, restores the 
cardiac rhythm and renders 
the heart more resistant to 
irritating influences. Cac- 
tina is a true cardiac tonic 
without cumulative effect. 


Samples to Physicians Only 


We will be glad to send a 
liberal sample of either or 
both of the above products 
to any physician returning 
this coupon with his Pre- 
scription blank. 


(..) Prunoids. 
(..) Cactina Pillets. 


Sultan Drug Company 
St. Louis, Mo. 
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Playing Up the Installment 
Plan in Collections 
Continued from Page 29 


letter, each written to cover sev- 
eral phases of credit, then the 
doctor has every right to assume 
that strenuous methods must be 
resorted to in an attempt to 
recover—and the sooner the doc- 
tor knows this the better pro- 
tected he is for final action. 


i the first letter fails to get 
action this one is used: 


In offering you the use of 
the Kashall Check as a means 
to close your account with 
this office, it was thought that 
you would immediately recog- 
nize the fair appeal and ac- 
cept at once. 

Will you not kindly indicate 
by immediate return mail 
your exact intention in this 
matter? 

Very truly, 


Another letter to cover a differ- 
ent phase of the physician’s col- 
lections is this: 


The Secretary has just re- 
ported your continued neglect 
of the statements sent you 
each month. 

Matters of this kind are 
necessarily avoided by me and 
I am expecting to place full 
responsibility on some one 
else. 

The status of your account 
can now easily drift into an 
embarrassing situation if the 
fault is not corrected at once; 
so, I am enclosing a series of 
Kashall Checks for your con- 
sideration. You will note that 
they divide the amount of 
your account into three equal 
payments. on dates suggested 
for your easy anticipation. 

No. 1 will fall due, and be 
deposited, on July 7th. No. 2 
will fall due and be deposited, 
on August 7th, and No. 3 will 
fall due, and be deposited, 
on September 7th. 

You simply fill in the name 
of your bank and your signa- 
ture, returning the Kashalls 
to this office for credit and 
use on the _ several dates 
indicated. 

Trusting that you will ac- 
cept this proposal as a further 
extension of the time you 
have taken. 


Very truly, 


August, 1927 











let 


not 
the 


up: 


colle 
cidec 
just 

the | 


ter ¢ 
with 
certa 
ation 
way 

idea- 








August, 1927 


This is followed up by a short 
letter to this effect: 


It is necessary for this 
office to be acquainted with 
your exact intention regarding 
settlement of your account, as 
I am not in position to engage 
in an extended series of pleas 
for your consideration. 

Very truly, 
Still another tactfully phrased 
note for use with this system is 


the following: 

The entire energy I put in 
my profession is intended for 
the welfare of my patients, 
and I am finding it unfair to 
the service it is my purpose 
to render when a patient con- 
tinually overlooks the finan- 
cial reward I have a right to 
expect. 

With a view of avoiding an 
unsatisfactory financial phase 
to our relationship, I am tend- 
ering you the use of several- 
Kashall Checks, which will 
assure me of payment on a 
series of extended dates. 

You will note that No. 1 
will fall due for deposit on 
July, 7th, and No..2 on 
August 7th. 

You simply fill in the name 
of your bank, and signature, 
and return the Kashalls to 
this office for credit. They 
will then be held on file until 
their respective due-dates. 

Believing this offer to be 
one of full cooperation and 
fair appeal, I beg to remain, 

Very truly, 
Then comes the severe follow- 


up: 

I am wondering if your 
lack of attention to my letter 
regarding your account is in- 
tended as an invitation to 
introduce a forced effort to 
recover the amount due? 

If you do not send imme- 
diate assurance I will feel 
justified in protecting my ac- 
counts in your case. 

Very truly, 


HIS system does not, of 

course, entirely supplant the 
collection agency. It must be de- 
cided by the physician himself 
just how far he can substitute 
the one for the other. 

Anything which promises bet- 
ter collections for the physician, 
with less effort on his part, is 
certainly entitled to full consider- 
ation, which is simply another 
way of saying “here’s a good 
idea—look it over!” 
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“ STORM “*: 
Binder and 
Abdominal Supporter 





Lifts and Holds 


For Ptosis, Hernia, Pregnancy, 
Obesity, Relaxed Sacro-Iliac Ar- 
ticulations, Floating Kidney, 
High and Low Operations,—for 
any condition calling for abdom- 
inal support. 


Every Storm Supporter is 
made to order, a doetor’s work 
for doctors. 


Supporter is made and mailed 
within 24 hours after order 
is received in this office. 


We will gladly send descrip- 
tive literature and samples of 
materials with full informa- 
tion as to results attainable, 
with order blanks explaining 
measurements, 


Katherine L. Storm, M.D. 
Originator, Owner and Maker 
1701 Diamond St., Philadelphia 
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Financial Terms Defined 


Common Stock Rights— 

When a corporation has occasion to bring out a new stock 
issue, the privilege may be given to the stockholders, as of 
record at the time, to subscribe for the new stock at a price 
less than the existing market quotations of the old stock. 
The number of shares of new stock to which one may sub- 
scribe depends upon the number of original shares which he 








Owns. 


“right”. 
may be subscribed for. 
value 





other party. 
securities, 


“Rights” 





The privilege to subscribe for each new share is one 
It is used in the plural when two or more shares 
Such a privilege generally has a 
the value largely depending, of course, upon the price 
at which the original stock is selling in the market—and if 
the stockholder does not wish to avail himself of it, he can 
usually sell the “rights” to subscribe in his stead to some 
are dealt in much the same as other 














stocks of the larger corporations 
have done practically as well as 
bonds. 

The principle involved in the 
inclusion of common stocks lies 
in the fact that the stocks of 
large and important and conser- 
vatively managed companies tend 
constantly to increase in value 
through the reinvestment of un- 
distributed earnings in the busi- 
ness. 

It would be well for the doc- 
tor to consider very carefully the 
importance of the companies 





Dr. SIEGERTS 
(Elix. Ang. Amari Sgt.) 


As a vehicle for masking obnoxious 
drugs. As an azent for stimulating 
metabolism. 


Send for Sample 
J. W. WUPPERMANN 
Promotion Department 
14 East 46th Street, New York, N. Y. 









whose common stocks were in- 
cluded in Mr. Van Riper’s list. 
It will be noted that in every case 
they were representative com- 
panies with long records of divi- 
dend payments and that they 
were all companies whose pros- 
pects for future development 
were unlimited. The factors of 
sound management, size and the 
possibilities for future growth 
cannot be emphasized too much 
where one contemplates an invest- 
ment in a common stock issue. 
(Turn the Page) 





Simplicity 
Accuracy 
Reliability 


Backed by three 
generations of prac- 
tical experience in 
Artificial Limbs. 


A. A. MARKS, Inc. 
90 Fifth Ave. 
New York City 
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Inspiring the confidence of doctor and patient alike 


LISTERINE 


LISTERINE TOOTH PASTE 


LAMBERT PHARMACAL COMPANY 


LISTERINE THROAT TABLETS 


- ST. LOUIS, U. S&S. A. 
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If you are not al- 
ready familiar with 
Feen-a-mint, let us 
mail you a supply. 
No obligation is as- 
sumed. Request 
upon prescription 
blank or profes- 
sional stationery 
will bring prompt 
response. 


Medical Division 
HEALTH 
PRODUCTS 
CORPORATION 
113 North 13th St., 
Newark, N. J. 








No Shotgun 


No complicated or involved 
formula conditions the mild, 
simple action of Feen-a-mint. 
Its standardized doses of phen- 
olphthalein (yellow) enable the 
careful practitioner to guage, 
promptly and exactly, the ef- 
fectiveness of the remedy and 


his patient’s reaction to it. 


e 


Feen:a-mint 


‘The Chewing LAXATI VE 
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In closing, we wish to direct at- 
tention to the fact that, while this 
plan of Mr. Van Riper has worked 
out so successfully during the 
present strong stock market, 
nevertheless, many investors 
question the advisability of 
making investments in common 
stock issues at this time. The 
stock market is very much higher 
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today than it was in 1925. The 
principles of including common 
stocks in a plan of investment, 
however, appear to be thoroughly 
sound, and under more favorable 
stock market conditions we see no 
reason why our reader might not 
work out such a plan for him- 
self, 


HE DIDN’T HAVE TO ANSWER 
Reported by Lawyer Hayward 


DOCTOR was being 
sued by a former pa- 
tient in a malpractice 
suit; the doctor had 
testified that his treat- 
=} ment had been proper, 
— and the patient’s law- 
yer began his cross- 
examination. 

“Did you render a bill for 
these services?” the attorney ask- 





ed. 
*T object,” the doctor’s law- 
yer interposed. 


“Did you at any time ever 
demand pay for these services?” 
was the next question. 


“TI object again, Your Honor,” 
the doctor’s lawyer announced. 
“Whether we did or did not de- 
mand pay has nothing to do with 
the question of negligence that is 
in issue here.” 


And the New York Courts rul- 
ed in the doctor’s favor on this 
point in the case of Baird vs. 
Gillett, 47 N. Y. 186. 
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Appreriation 


Sixty years ago, Doctor Wm. R. Hayden introduced to 
his colleagues, a compound evolved after years of research 
and clinical test, which is familiar to physicians of to-day, as 


Hayden’s Viburnum Compound 


“We deem it a privilege and no less an obligation to 
acknowledge the faithful and steady support given by 
physicians to this ethical preparation, and express herewith 
our gratitude for the confidence and patronage given 
H. V. C. which represents the achievement of our founder’s 
greatest ambition, to add some useful therapeutic agent to 


Appreciatively yours, 
The New York Pharmaceutical Co. 
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The Standard Saline —since 1895 


and recommended Sal Hepatica. It is the 

approved laxative and cathartic for flushin 
the intestinal tract and for promoting interna 
purification. 

Fortified by the addition of sodium phosphate, 
Sal Hepatica is an effervescent saline combina- 
tion similar to the natural “Bitter Waters” of 
certain medicinal springs of the United States 
and Europe. 

Sal Hepatica is an ideal preparation for the 
practitioner to recommend —it is efficient, pal- 
atable and reliable, and does not create a con- 
dition of tolerance. 


CH OR 31 years doctors have used, prescribed 


Samples for clinical purposes 


BRISTOL-MYERS CO., 75 M West St., N. Y. C. 


Sal Hepatica 




















AVOID UNNECESSARY PAIN! 


LANCING a boil is no longer considered sound practice. 
of Dr. Raymond Grégoire and Albert Frouin of the Pasteur Institute, in 
Paris, have proved that tin is the great enemy of the staphylococcus and 

the best remedy for boils. 


The experiments 


*STANNOXYL 


For BOILS, STYES, CARBUNCLES, ACNE 
and all STAPHYLOCOCCUS INFECTIONS 


Advertised only to physicians. Obtainable at all leading pharmacies. 


1270 BROADWAY 


THE ANGLO-FRENCH DRUG CO. 


May we send you a sample? 
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Practice-Building Offices 
(Continued from Page 20) 


which naturally results from the 
convenience his equipment brings 


im. 

And from this added pride and 
efficiency grows better service to 
patients, and increased practice. 
A prominent physician said, re- 
ferring to a complete revision of 
his office equipment, “My practice 
has increased one hundred per 
cent”. 

This is of course an excellent 
state of affairs for the physician 
in question, from a_ financial 
point of view. But vastly more 
important is the benefit to his 
community, for he has doubled 
his service. His community has 
a better doctor serving them, a 
physician who has eliminated 
much of his formerly wasted 
efficiency. 

But just what is meant by a 
well-equipped office? Where are 
examples? 

The examples will appear pres- 
ently. MEDICAL ECONOMICS 
has, with the cooperation of pro- 
gressive surgical instrument deal- 
ers the country over, gathered a 
collection of photographs of 
typical, well-equipped offices. 
These photographs are practical 
examples of how physicians can, 
and should, invest in a suitable 
background for their training and 
abilities. 

The three offices illustrated in 
this article are selected from this 
collection. 


They are not published with 
the intention of setting up an 
ideal, or model. Rather their 
purpose is purely to suggest. It 
would be obviously impossible to 
set up any one standard type of 
office, either for general or spe- 
cialty practice, but by publishing 
a series of typical well-equipped 
offices, MEDICAL ECONOMICS 
feels that it can provide many 
useful and practical suggestions. 

MEDICAL ECONOMICS has 
tried to find out the approximate 
cost of equipping each office illus: 
trated, but has not always been 
successful. Nevertheless, enough 
of the photographs in the collec- 
tion have the approximate prices 
appended to serve the purpose. 

Selected illustrations from this 
collection will be published from 
time to time in MEDICAL ECO- 
NOMICS, and finally the best 
examples in the collection will be 
made up in the form of an album 
and placed in the hands of a 
number of surgical instrument 
dealers throughout the country. 

As a matter of policy names 
will not be published. 

MEDICAL ECONOMICS espe- 
cially wants to thank the vari- 
ous surgical instrument dealers 
who have cooperated in the for- 
mation of this collection. But for 
them, it would have been impossi- 
ble to obtain such a comprehen- 
sive assortment of illustrations. 





Intestinal, Kidney or Gall Bladder Auto-Intoxication 


Whether it is Typhoid, Malaria, Pyelitis, or Septic: 


emia, 






Burnham’s Soluble Iodine will increase 
confidence in possibilities of Internal and Hypodermic 
medication with physiologically Soluble Free Iodine. 

Push it ‘‘to effect’’ and the result is most gratifying, 
even if drachm doses are necessary. 


your 


quicker results injecting full 


strength deep in muscle, 10 to 60 drops, every 2 to 4 


In 
Free ACUTE Conditions, 
lodine 4 hours until relief. 





Therapy 





10 to 60 drops, t.i.d. in water, milk, essence pepsin, 
simple elixir, etc. 
Each ounce supplies 1 to 4 weeks’ treatment. Original 
bottles %4-oz., l-oz. and 4-oz. 
Send for Sample and Literature. 
BURNHAM SOLUBLE IODINE CO., Auburndale, Mass. 
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Convalescence After 
Surgical Operations 


Surgical shock may profoundly depress the 
nervous system. In convalescence from such a 


ESKAYS 
NEDRO PHOSPHATES 


SMITH, KLINE 
& FRENCH CO. saan 
105-115 No. 5th st. iS singularly valuable, because 


Philadelphia, Pa. it stimulates nerve-cell nutri- 
Established 1841 : . a - 
tion, increases the appetite, 1m- 
Manufacturers of ‘ 
proves digestion, and shortens 


Eskay’s Food ‘ 
Eskasy’ Suxiphen the peried of convalescence. 


eondition. 











ECHITONE |CYSTOSEDATIVE 


Clinical results have 


is recommended in the 


proven the power treatment of almost every 


of ECHITONE to form of Cystitis and 


correct many condi- 
tions caused by a 
Blood Dyscrasia, Sy- 
philitic Eruptions, 
Scrofula, Chronic 
Eczema, Furuncu- 
losis, etc. 





Prostatitis, especially old, 
chronic cases with frequent 
urination. Excellent re- 
sults have been obtained in 
Cystitis of the Vesicle 
Neck, Pyelitisand chron- 


Yemen oc@k-1 02 500) am Oust attalety 








Complete formula, literature and samples to physicians only. 


STRONG, COBB & COMPANY 


CLEVELAND, OHIO. 

















THIS MONTHS 27% 
‘a? FREE LITERATURE , 





A tabloid guide for keeping up-to-date on manufacturers’ 
literature and samples 


Vera-Perles of Sandalwood 
Compound: An attractive little 
leaflet describing some of the pro- 
ducts of the Paul Plessner Co., 
Detroit, Mich. 

* 


* * 


Brief Handbook of Gynecolo- 
gical Practice: A concise, illus- 
trated booklet published by the 
makers of the Marvel whirling 
spray syringe. Their address is 
The Marvel Company, 25 West 
45th St., New York. 


yam 4 


ny 


Ai 
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Feeding the Child for Health: 
A really informative book of 32 
pages, with a fund of menus and 
recipes for the child’s diet .Write 
the California Fruit Growers 
Exchange, Los Angeles, Cali- 
fornia. 

* * * 

Diabetes Mellitus: What it is, 
its history, its cause, and treat- 
ment, all reviewed in an 80-page 
booklet containing dietary hints 
and tables of food values. Write 
the Waukesha Dietetic Institute, 
Waukesha, Wis. 

* * * 

Information for Physicians: A 
little leather-covered pocket 
handbook, published by the 
makers of S.M.A. and containing 
some helpful dietary information. 
Write the Laboratory Products 
Co., Cleveland, Ohio. 

* * * 


Stop That Scare: Something 
decidedly new and optimistic in 
the way of tooth-paste literature, 
and well worth reading! Write 


the Antidolor _, Co., Spring- 
ville, Erie Co., Y. 
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The Intestinal Flora: Covering 
an interesting array of subjects, 
such as, ‘‘What is the intestinal 
flora’—‘“‘Why the flora needs 
denaina”— "the Lacto-Dextrin 
method’’—“‘AntiToxic Diet Bills 
of Fare.” 32 pages long, and of- 
fered by the Battle Creek Food 
Company, Battle Creek, Mich. 


* * * 


Interesting Facts About Az- 
noe’s: What happens when you 
enter “the door of opportunity,” 
or an interesting review of a 
nurse’s registry and _ national 
physicians’ exchange. Write Az- 
noe’s, 30 North Michigan, Chi- 
cago. 

e « @ 


Vita Glass: This is the new 
glass we’ve been hearing so much 
about, glass that transmits ultra- 
violet rays, described in a 16- 
page, illustrated booklet. Inci- 
dentally the booklet gives some 
pretty impressive clinical data on 
the use of Vita Glass in school 
rooms and hospitals. Write the 
Vitaglass Corporation, 50 E. 42nd 
Street, New York. 


Symptomatic Treatment of 
Tuberculosis: A clear and con- 
cise outline of the status of tu- 
berculosis therapy, with a review 
of its immunologic phases, and a 
goodly array of clinical data and 
case histories. From this, you 
may gather that it is thoroughly 
worth-while sending for. The 
address is Loeser Laboratory, 22 
West 26th Street, New York. 


(Turn the Page) 
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For the relief and prevention of 
‘*heat exhaustion’’ in the aged 
and debilitated. 


For the correction of the dis- 


turbances of digestion and 
derangements of metabolism 
so frequent during the hot 
weather. 


As a general tonic to offset the 
excessive 
energies and reserve 
resulting from the exertion of 
the strenuous vacation days of 


Summer Prescription 


of Far-Reaching Value — 


“ 





ht 
Gray’s 














modern life. 


A test supply is at 


waste of natural ° 
strength Glycerine 
oa 
Tonic Comp. 
(Formula 
your disposal Dr. John P. Gray) 
1 Bottle 


on request 











THE PURDUE FREDERICK CO., 
135 Christopher St., 


Two to four tea- 
spoonfuls in iced 
water or on cracked 
ice three or four 
times daily, 


Sig.: 


ll 








New York 





— 
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Promotes Biliary Secretions, drainage 
Bladder and Bile pa 

yd Sade tod Bile coves 
























Both Hyper and Hypo 


stimulation of the eliminative and protec- 
tive partnership between skin, liver, kidneys 
and bowels, results from dietetic, and hy- 
gienic excesses or delinquencies. 


an TRerapeutically Correct 
O**-Crystine 


which is neither a mere “saline laxative” 
nor so called “antacid” activates, harmon- 
izes and coordinates elimination, removes 
waste, restores function, resists infection 
and rewards its intelligent use. 

Send for “Reasons Why” and sample. Then 
PROVE IT. 


OXY-CRYSTINE CORPORATION 

P, O. Box 118, Grand Central Station, 

New York, N. Y. 

Please send me a sample of Oxy-Crystine prepaid 
and without charge. ME-8 
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When hepatic secretion is 
suppressed, in whole or in 
part, the process of diges- 
tion ceases to work smoothly 
and after a time the sufferer 
seeks professional advice. 
Among the several agents 
recommended 


CHIONIA 


A Preparation of Chionanthus 
Virginica 


has won a position of prom- 
inence. It has been in use 
for so many years that prac- 
tically the entire profession 
is acquainted with its value 
as an hepatic stimulant. 
Prepared exclusively for 
Physicians’ Prescriptions. 
It is a fact that the com- 
bination of the five Bromides 
of Potassium, Sodium, Am- 
monium, Calcium and Lith- 
jum presented in a pure and 
eligible form has decided 
advantages over the single 
salts. 

The bromide treatment 
gives better therapeutic re- 
sults through the use of 


PEACOCK’S 
BROMIDES 


than is possible with the 
single salts. 

Each fluid drachm contains 
15 grains of the purest bro- 
mides of potassium, sodium, 
ammonium, calcium and 
lithium. 

We will be glad to send a 
liberal sample of either or 
both of the above products 
to any physician returning 
this coupon with his Pre- 
scription blank. 4 


(..) Chionia. 
(..) Peacock’s Bromides. 











St. Louis, Mo. 
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Human Engineering: A beauti. 
fully printed booklet, with pe 
solid information on glandular 
treatment. The address is Reed 
and Carnrick, 155 Van Wagenen 
Avenue, Jersey City, N. J. 

* * * 

The Myth of De-Nicotinization; 
For a sane, honest, and compre. 
hensible explanation of just what 
is what and what isn’t what in 
the matter of cigars, this takes 
all honors. Too bad it wasn't 
published long ago. For your 
copy, write KE. A. Kline, 152 
West 42nd Street, New York. 


Ve rs 
ke 6 
Timing Bewel Action (An Ali- 
mentary Time Table: Now there 
is a title for you. We think it’s 











one of the most interesting time- 
tables we ever perused, excluding 
of course, that one to Niagara 
Falls back in 1903. The inform. 
ation booth is William R. Warner 
& Co., Inc., 113 W. 18th St, 
New York. 
* * * 


Biological Basis of Ultra-Vio- 
let Therapy: A bound reprint of 
a paper by Prof. G. A. Rost, 
M.D., Director of the University 
Skin Clinic, Freiburg i. Br. Write 
the Hanovia Chemical and Mfg. 
os Chestnut Street, Newark, 


* * * 


Studies of Edible Gelatine in 
the Dietary: This is in two sec- 
tions and our candid advice is to 
ask for both. The address 1s 
Knox Gelatine, Johnstown, N. Y. 

* * * 


lodotherapy Based on a New 
Preparation: An illustrated re- 
print of a paper by Novack, dis- 
tributed by Colloidal Laborator- 
ies, 507 Bankers Trust Building, 
Philadelphia, Pa. 

ok ok * 

Health in Every Shred: A book 
of Shredded Wheat recipes which 
some of your patients might ap- 
preciate. Address the Shredded 
Wheat Co., Niagara Falls, N. Y. 
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Internal Antisepsis and Rein- 
fection Prevention: A new book- 
let covering the use of Cystogen 
as an internal antiseptic and 
germicide is offered by the Cysto- 
gen Chemical Co., 220 Thirty- 
sixth Street, Brooklyn, N.Y. 


"5. 


Aluminum and Aluminum 
Ware: A review of the latest 
scientific researches into the na- 
ture and uses of aluminum and 
the character of aluminum cook- 
ing utensils. Published by the 
Aluminum Wares Association, 
844 Rush street, Chicago, IIl. 
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Guaranteed Mortgages of New 
York City Real Estate: A com- 
prehensive and convincing piece 
of literature that makes for con- 
structive reading. Write the 
Lawyers Mortgage Company, 56 
Nassau Street, New York. 


* & & 


The Building-Loan: A new 
periodical issued by the Railroad 
Cooperative Building and Loan 
Association, and if one may 
judge by the first number, it 
will be widely read. The address 
. -_ Lexington Avenue, New 
ork. 


i *« * 
Choosing the Bonds You 
Ought to Buy: This is a book of 


memorandum blanks. Fill out 
the blank that fits your case and 
you will receive the expert advice 
of an old financial institution. 
Issued by the Equitable Trust 
Company of New York, 37 Wall 
St., New York. 
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INDOLENT 
SUMMER 
METABOLISM 


will usually respond 
to either 


MORRHUOL 


(Chapoteaut) 
‘ 


complementing the active 

principles and Vitamine A 

and D potencies of a high 

grade Cod Liver Oil in pala- 

table capsule form. 

(100 caps. of 4 min. to a 
bottle) 


or to 


CEREVISINE 


a desiccated French brew- 
ers’. yeast, and rich source 
for Vitamine B, nucleo- 
phosphates, enzymes, etc., 
in palatable tablet form. 
(75 tabl. of 1 grm. to a 
bottle) 

or to both these alteratives 
simultaneously. 


Samples and literature upon 
request. 


Laboratoire 
de Pharmacologie, Inc. 


92 Beekman St. 
New York City 


U. S. Agents 
E. FOUGERA & CO., INC. 


NEW YORK CITY 
— 

















Tours & Cruises 





for physicians 
and patients 








Nipigon River Bungalow Camp: 
Another of those alluring folders 
that carry a breath of pine 
woods, and the sound of white 
water. Write the Canadian Pa- 
cific Railway, Madison Avenue, 
New York. 


* * * 


Le Voyageur en France: 
Frankly, we always look forward 
to this publication coming in each 
month. It has some really fas- 
cinating articles in it, and it’s 
good enough to leave out for 
patients to read. Write the 
French Government Tourist In- 
formation Office, 342 Madison 
Avenue, New York. 


* * * 


Ireland for Your Holidays: 
Something’s wrong—this folder 
ought to be green. If you’d like 
it, write G. Heffernan, 21 South 
Mall, Cork, Ireland. 








Radium _ Chloride 


Recreation and Health im the 


Old World: A little folder that 
boasts a table of distances and 
expenses to all the German spas. 
Quite compact. Write the Ger 
man Health Resorts, 630 Fifth 
Avenue, New York. 

* * * 


Meditteranean Spring Cruise: 
If you’re thinking of hitting the 
open road along about next 
March, write in for this big 
folder on the Carinthia cruise. 
The address is Raymond and 
Whitcomb, 225 Fifth Ave., New 
York. 


* * * 


The Cunarder: Only a small 
subscription charge to have this 
come to your office every month, 
and if you see this month’s issue 
you’ll want it regularly. Write 
the Cunard Line, 25 Broadway, 
New York. 











Intravenous Solution — in 2 cc Isotonic NaCL 


Chemically and biologically standardized. Ready to inject. 


Listed in ‘‘New 


and Non-Official Remedies’’. 5, 10, 25 and 50 micrograms of radium element. 
Send for literature for use in the treatment of: 


ARTHRITIS GOUT PSORIASIS 
ANEMIA HYPERTENSION NEPHRITIS 
RHEUMATISM LEUKEMIA GASTRIC AND 


DUODENAL ULCER 
UNITED STATES RADIUM CORPORATION 
535 Pearl Street - 


- New York City 










































PERT 


Yes, another digitalis preparation, but - 


| pad ri Ad 
i ANUJ A J \ J Le L ) IS 
(Trade Mark Reg. U. S. Pat. Off.) 


- one that in its characteristics embodies 
the best of digitalis research facts, past 
and present. 

- one that to a great extent meets the 
criticisms levelled at the infusion, the 
tinctures,, the powdered leaf tablet and 
the “active principles” preparations. 

- one that presents the entire water-soluble, 
active digitalis glucosids in a dry, stable, 
convenient and economic form closely 
emulating the actual conditions in 


the leaf. 


Prepared by the Krause Preservative Desiccation 
Process which is so greatly distinguishing itself in the 
production of full-value dry milk and the desiccation 
of other delicate, labile liquids. 


The attached coupon will bring you a compliment- 
ary vial of twenty-five DIGITALIS DISPERT 
Tablets and literature to establish acquaintance. 


Upon request, we will then be glad to furnish an 


adequate supply for extensive trial. ‘ 

SCHERING & GLATZ, Inc. Fis 
84-92 Orange Street “a 
Bloomfield, N. J. f 

41-43 Maiden Lane wo ‘ oi 
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Constipation During Pregnancy 


HATEVER the specific cause of puerperal eclampsia, 

“@ it is conceded by the best medical authorities that 

intestinal toxemia plays the major etiological rdle. 

Hence the necessity of proper bowel elimination during 
the entire period of pregnancy. 


According to Williams, at least one half of all pregnant 
women suffer from constipation. Cathartics are dangerous 
to expectant mothers in many ways. They sap the — 
vitality, disturb digestion, are a common cause of miscar- 
riage, V apres hemorrhoids and make the patient a candi- 
date for chronic intestinal invalidism. Cathartics taken 
during the nursing period upset the infant and may thus 
be a starting point for intestinal irregularities in the child. 


The administration of Nujol is fast becoming the accepted 
method of combating many of the ills to which the preg- 
nant woman is prone and is absolutely safe to use through- 
out the pre- and post- partum periods. 


Nujol 


REG.U.S PAT. OFF. 


For Lubrication Therapy 


Made by NUJOL LABORATORIES, STANDARD OIL CO. (New Jersey) 
© 1927 “SOCO (N. J. )’’—0-5764-8%4 















Ne 





Ve 








